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ANNUAL MEETING OF 
THE NATIONAL BOARD 


' Business Facing a Crisis in Many 
z States Because of Rate 
Problems. 


LEGISLATION DURING PAST YEAR. 


Interest in Reports of Special and 
Standing Committees—Attend- 
ance is Large. 


; The annual meeting of the National 
' Board of Fire Underwriters which be- 
gins to-day is one of the most import- 
ant of the forty-seven which have been 
held, because of the large number of 


© vate and legislative problems which 
» have reached a crisis at this time. The 


attendance is unusually large. 

The rate-making question, involving 
' State supervision and classification, is 
' probably the most interesting. Since 
' the last meeting of the National Board, 
" Kentucky has passed a law which com- 
' panies found so obnoxious that they re- 
' tired from the State. The New Jersey 
trate law has become effective, the com- 
' panies buying rates of an expert; New 
' York is insisting upon the filing of 
' schedules and veering closer toward 
" State rate-making than any other com- 
' monwealth; Illinois is insisting that 
» rates be “justified.” 

Pennsylvania has had its legislative 
' rate commission touring the State, tak- 
’ ing testimony regarding the operations 
' of the Underwriters’ Association of the 
' Middle Department. Ohio took drastic 
' action regarding rates; other legisla- 
' tures showed that the trend of the times 
is toward rate-supervision; and agents 
' in some cities are insisting that they 
» have a hand in rate-making. The in- 
surance commissioners have held a 
© number of hearings which finally cul- 
' minated in a new plan of classification 
| submitted by E. G. Richards and his 
' confreres among the company officials. 
' Then, too, the Supreme Court’s decis- 
‘ion in the Kansas case, upholding the 
) rate-making rights of the State, is the 
» Most important ruling of the tribunal for 
some time. 

Special Committee Reports. 


A special committee report to be 
» read at the meeting is on Actuarial mat- 
» ters by E. G. Richards, United States 
' Manager of the North British & Mer- 
' ¢antile. 

It will be interesting to learn the 
' Nature of the report offered on “Propos- 
ed Changes in Rules of Arson Fund,” 
' of which Frank Lock, United States 
Manager of the Atlas, is chairman. Mr. 
Lock, as chairman of the Committee on 
| Adjustments, several years ago virtual- 
ly admitted the inability of the com- 
' mittee to make any headway in _ re- 
' forms in this important respect, “so 
‘long as some of our prominent com- 
‘panies persist in paying losses while 
‘the embers of a fire are smouldering.” 


(Continued on page 16). 
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North British 
and Mercantile 


Established 1809 


MEDICO-ACTUARIAL 
REPORT IS ANALYZED 


Dr, O. G. Rogers and Arthur Hunter, 
of New York Life, Discuss 
Experience. 


EFFECTS OF USE OF ALCOHOL. 


Why Companies Should Charge More 
for Class Which Has Had 
Appendicitis. 


One of the most interesting features 
of the twenty-fifth annual meeting of 
the Actuarial Society of America was 
the interpretation of some of the re- 
sults of the Medico-Actuarial Mortality 
| Investigation, as reported in Volume 
IV. The interpretation was prepared 
by Dr. O. G. Rogers, chief medical di- 
|rector of the New York Life; and 
Arthur Hunter, Actuary of that Com- 
| pany 
The Medico-Actuarial Mortality In- 
| vestigation was begun in 1909, has pub- 
lished four volumes and is now at work 
on a fifth. It is conducted by the As- 
| sociation of Life Insurance Medical 
ror and the Actuarial Society of 
America through a joint committee. 
| This committee in turn was divided 
| Sate a sub-committee consisting of E. 
W. Dwight, John K. Gore, Arthus Hunt- 
|er, E. E. Rhodes, Oscar H. Rogers, A. 
A. Welch and Thomas H. Willard. A 
| further sub-division into a central bu- 


Entered United States | reau, of which Mr. Hunter is chairman, 


1866 


| was made. 

Some of the interpretations of the 

| Medico-Actuarial Mortality Investiga- 
tion made by Dr. Rogers and Mr. 
Hunter follow. 

Habits as to Alcohol. 

|} A study of the classes of those in- 
sured who had used intoxicating bever- 
ages to excess in the past, shows clear 


Insurance Co. | ly the detrimental effect of alcohol on 





Since 1860, 


States, 1,833 Fire Insurance Companies have failed or retired 


when the North British & Mercantile entered the United 
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|}longevity. Even where the applicant 
had been a total abstainer for more 
than five years after taking a cure, the 
| additional mortality was 27 per cent. It 
|} is evident that very few men who have 
|} used alcohol to excess in the past, or 
|} who use it occasionally to excess at 
| the present time, may be accepted by 
|} the companies at the regular rate of 
premium. There is no class which calls 
|10r more care on the part of the medi- 
cal director, and none in which there is 
a greater difference of opinion. This 
arises partly from the difficulty of get- 
ting accurate information regarding the 
applicant’s habits, partly from the vary- 
ing degrees of tolerance of the drug 
among individuals, and partly from the 
| different opinions held by experts re- 
| garding the effect of alcohol on lon- 
gevity. 

When we turn to the class of steady 
users of alcohol, the difficulty becomes 
greater, because so many men under- 
estimate their daily consumption. Men 
naturally deceive themselves into the 
belief that they do not average nearly 
as much as they really drink. On the 
other hand, there were included in the 
group designated as “conservative in- 











terpretation” many persons who cannot 


|fairly be looked upon as steady, free 
|users of alcohol 
|of the companies included in this group 


For example, several 


men who take two glasses of beer a 
day, or one glass of whiskey. The two 
groups of this class may be said to con 
sist. of those who are steady, but very 
moderate users (conservative interpre- 
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OUR FORM NUMBER 510 


The application of —John Doe— for $10,000 submitted herewith, was solicited by me, and no one else is to 
insurance applied for, except as fully described below. I have known the applicant for five years, and | am satisfied that he is of temperate habits 


and sound health and, in all respects, a desirable subject for insurance. 


Remarks: 


Dated at this 


rofit by any commissions on the 





day of 








——- 19I—. 


Soliciting Agent. 


The Agent submitting this case is entitled to the commission as described above according to the contract on file at the Home Office. 


Note: Applications will not be approved unless accompanied by this form. 





Manager. 


We have declined to issue any policy unless the contract of every man named in this form is on file at the Home Office, with license and bond 


also filed. 


We decline to issue further business for any man whom we find has made an intentional misstatement. 


Phoenix Mutual Life Insurance Company 
OF HARTFORD, CONN. 


JOHN M. HOLCOMBE, President 





tion), and steady, free, but not immode- 
rate users (liberal interpretation). The 
results obtained in both these groups 
must be interpreted in a broad spirit, 
due allowance being made for both ex- 
aggerations and suppressions of fact— 
principally the latter. 

There is no doubt that abstinence in 
the use of alcohol makes for longevity, 
and that nothing seems to be more 
clearly proven than that a free use of 
alcohol greatly increases the mortality. 
The mortality among insured who take 
even two glasses of whiskey per day 
at the date of application is probably 
double that among total abstainers. 

On the whole, then, the results ob- 
tained in these classes prove that even 
greater care than has heretofore been 
exercised must be used with respect to 
those applicants for insurance who now 
use, or have used, alcohol at all freely 
or to excess. 

Syphilis. 

We think that the result of the investiga- 
tion in this class proves that, with very 
rare exceptions, it is not advisable for any 
company to accept syphilitics at the regu- 
lar premium rates. Those who take a con- 
trary position with reference to this class 
should produce evidence to support their 


contention. The Seandinavian statistics 
confirm the high mortality found by the 
American, Canadian and German insurance 


companies. In 1904 the life insurance com- 
panies of Scandinavia published the results 
of their investigation into the effects of 
syphilis. There were about 850 deaths in 
the classes investigated; the relative mor- 
tality was 163 per cent. of that expected 
by the Scandinavian Offices’ Table of Mor- 
tality among men accepied at the regular 
rates of premium, and 186 per cent. among 
those accepted as substandard lives. 


Sugar, Albumen and Casts. 


It goes without saying that no company 
can afford to take at the regular rate of 
premium cases in which albumen with casts 
is found on examination. It is unfortunate 
that statistics were not obtainable with 
regard to hyaline casts without albumen, 
as there is an impression among medical 
men, which still lacks statistical support, 
that occasional hyaline casts at the older 
ages of entry are of little significance. 
Tuberculosis of the Glands or of the 

Bone. 

While the statistics are not large, it is 
evident that an attack of tuberculosis of 
glands or of bone within ten years of the 
date of application is a bar to insurance 
except with a substantial provision for ex- 
tra mortality. Where, however, a num- 
ber of years have elapsed since the at- 
tack and the insured are first-class risks in 
every respect, the best types of them may 
be accepted, especially on endowment plans. 
Few of those cases in the class were of 
tuberculosis of the spine; most of them 
were of the hip joint, and were of long 
standing. 

Pleurisy Other Than Puruvlient. 

While a substantial extra mortality must 
be covered in the future in cases in which 
there has been one attack of pleurisy with- 
in five years of application, it is probable 
that some of the best of them, especially 
among overweights, may be accepted as 
standard lives. These should, however, 
represent but a small proportion of the 
business. 

Acute Articular Rheur->*ie~™ 

The results of the M.A. investigation 
however, clearly prove that, where there 
has been one attack of acute rheumatism 
within five years, provision should be made 
fur an extra mortality of at least 20 per 
cent. Judging from our company’s experi- 
ence on risks to which a _ super-selection 
was not applied (accepted as substandard 
on account of a history of inflammatory 
rheumatism), an extra mortality of twice 
the foregoing is necessary. Attention is 


ealled especially to the circumstance that 
the death rate from heart disease in this 


entire class at the younger ages at entry 
was about three times the normal. 
Asthma. 
The data are sufficiently numerous to 
joey the conclusion that provision should 
ta) 





made for about 30 per cent. extra mor- 
lity where there have been two or mere 
attacks within five years of application. It 
is probable that the best of these cases, 
however, may be taken without extra pre- 
miums, especially on the endowment plans, 
provided those who are not above the aver- 
age in other respects are treated as sub- 
standard lives. 
Appendicitis Without Operation. 
The only deduction of value that may be 
made from this class is that those who 
have had . are more likely to 
have it in the future. If an extra pre- 
mium is charged for two or three years 
after the attack, the er oer are, in our 
judgment, justified in taking this type of 
Tisks, provided, of course, that there is no 
tenderness or other evidence of the disease 
at the date of application. 
Overweights With Abdominal Girth 


Greater Than Chest Expanded. 

Heretofore it has been a common practice 
among the companies to accept as a partic- 
ularly favorable circumstance in a markedly 
overweight applicant that his chest dimen- 
sions were well in excess of the abdominal 
girth, and no doubt many risks, especially 
at the middle period of life, have been ac- 
cepted on standard plans by reason of that 
argument. It is believed that the results 
of the M.A. investigation will cause this 
practice to be abandon A marked degree 
of overweight is an impairment, even 
though it is not associated with excess ab- 
dominal girth. We believe that the differ- 
ence between overweights of favorable pro- 
ee and those with girth of abdomen 
n excess of chest expanded are probably 
not truly represented by the results of the 
committee’s studies, because the group of 
excess abdominal girth were more rigidly 
selected than the overweights without that 
impairment. Where the abdominal girth 
greater than the chest expanded a larger 
provision should be made for extra mor- 
tality than the 7 per cent. indicated in the 
statistics, and, if the excess of abdominal 
girth is very great, liberal provision must 
be made for that circumstance. 


Pulse—Irregular, Intermittent, Rapid. 


The mortality ratio of 95 per cent. among 
those who had an irregular pulse at date 
of examination indicates that if found on 
but one of several examinations, a case 
presenting this condition may be accepted 
as a standard risk. It does not show, how- 
ever, that persistent irregular pulse is un- 
important. 

Notwithstanding the fact that in the 
great majority of cases the intermittent 
pulse was found on only one out of sev- 
eral examinations, the mortality was 13 
per cent. in excess of the normal. While 
it is probable that an intermittent pulse 
affects longevity more than an irregular 
pulse, we are not justified in concluding 
finally that such is the case, for the rea- 
son that we do not know in either of these 
classes the proportion of cases of ‘“‘per- 
sistent’’ and “found on one examination.” 
With respect to both classes, we believe, as 
the result of experience, that no company 
should accept persons with a persistently 
irregular or intermittent pulse without pro- 
pha om for fully 50 per cent. extra mor- 
tality. 

With regard to rapid pulse, the evidence 
is very strong, and when coupled with 
our own experience is we think, con- 
clusive, that it is a serious impairment 
and very detrimental to longevity. 


WOLFSON DISTRICT MANAGER. 

Charles Jerome Edwards, manager of 
the New York City agency of the 
Equitable Life, announces the appoint- 
ment of S. Samuel Wolfson as district 
manager at their new agency Office in 
the Bible House, this city. The new 
manager is the son of User Wolfson, 
who has had a successful career in the 
Edwards agency, and should prove a 
valuable addition to the force. 
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COMMENCED BUSINESS NOVEMBER 1, 1909 


INSURANCE IN FORCE 
(paid-for i 


GROSS ASSETS basis) 
Dec. 31, 1909 $655,004.93 $992,000.00 
Dec. 31, 1910 1,057,016.02 5,352,260.00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 


1,500,835.10 23,650,512.00 
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HEALTH OF AUSTRIAN EMPEROR. 


New York life companies which do 
business on the Continent of Europe 
tess of the aged Emperor of Austria. 


Many insurance men and financiers be- 
are watching developments in the ill- 
lieve that the death of the Emperor 
will provoke a crisis, which may result 
in turmoil in Hungary and the Balkans. 
In fact, some Wall Street men have 
made the statement that they regard 
the present condition of the health of 
Francis Joseph as more important from 
a Stock Exchange viewpoint than the 
Mexican War. 





OKLA. NATIONAL CONVENTION. 
The Oklahoma National Life of Okla- 
homa City has completed arrangements 


to hold its agency convention in San 
Francisco in 1915. Agency Director H. 
O. Stark reports a very successful con- 
test for increased business among the 
field representatives of the company. 











New Jersey Opportunity 


A Company with a record of 
over Fifty Years of satisfactory 
dealings with Policyholders and 
Field Men has a good opening for 
the right kind of a man in New 
Jersey. ‘“Whirlwinds” are not de- 
sired. 

Correspondence treated confiden- 
tially. 


Address “New Jersey” 
Care of The Eastern Underwriter 
105 William Street 
New York City. 
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PROMINENT MEN ARE SPEAKERS 


LOCAL LIFE AGENTS MEETING. 








Underwriters Hear Able Talks on Mat- 
ters Pertinent to the Solicit- 
ing Agent. 


The Life Underwriters Association of 
New York City held their regular May 
meeting at the Hotel Astor on the even- 
ing of May 26th. In spite of the warm 
weather there were seventy-five enthusi- 
astic Underwriters in attendance. 

Following the new policy of devoting 
the meetings to talks that will educate 
and stimulate the soliciting agent, the 
meeting was devoted to practical talks 
by men who have proven their posi- 
tions as leaders in the profession of 
life insurance salesmanship. 

Robert R. Reid, of the Northwestern 
Mutual, delivered an address on “Com- 
mercial Insurance,” which was very 
favorably received by members present. 

Mr. Reid said he made it a point 
in going out to sell commercial insur- 
ance to find out the asset in jeopardy 
in connection with his prospect, and 
usually finds that that asset is the man’s 
brains, this determined .he proceeds to 
show cause why the prospect should 
protect his business against the loss 
of so valuable an asset. 

The next speaker, Alexander Saun- 
ders, of the Northwestern Mutual Life, 
talked on “The Ledger Statement for 
Business Insurance,” and how to sug- 
gest it. 

Perez F. Huff of Union Central Life, 
was on the program to speak on the 
subject of “Practical Ways and Means 
of Selling and Buying Life Insurance,” 
but owing to ill health was compelled 
to sail for Europe a few hours before 
the meeting was held. 

At the conclusion of these talks many 
questions were asked from the floor 
and there was a general discussion as 
to ways and means of bringing about a 
greater efficiency in agency work. 

Myrick Discusses Blood Pressure. 

President Myrick delivered a very 
interesting talk on Blood Pressures and 
his personal experience with tests made 
in the Mutual Life office. He stated 
that the smoking of cigars and drinking 
of coffee had the effect of raising the 
blood pressure from 15 to 25 points. 

June Meeting in Brooklyn. 

It was decided to hold the June meet- 
ing at the Crescent Athletic Club, 
Brooklyn, on Tuesday evening, June 
23rd, same to consist of a dinner with 
a continuation of practical talks from 
prominent New York solicitors. A 
committee to take charge of the June 
meeting was appointed consisting of a 
number of Crescent Athletic Club mem- 
bers, who are members of the Life Un- 
derwriters Association. 
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UPHOLDS EXTENSION INSTITUTE. 





Over One Million Policyholders Volun- 
tarily Take Health Examina- 
tions. 





E. E. Rittenhouse, President of the 
Life Extension Institute, Inc., takes ex- 
ception to criticism directed against the 
Institute by a writer in a recent edition 
of Field Notes published by the North- 
western Mutual Life. Mr. Rittenhouse 
states his position as follows: 

“So far as I am informed, this is the 
only Life Insurance publication that has 
undertaken to discredit the value of 
health examinations as an aid in pro- 
longing life. 

“The sentiments expressed doubtless 
represent the views of an individual, 
rather than those of the management of 
the great life insurance company with 
which he is associated. 

“It is obvious that the sick list and 
the death rate can be reduced by de- 
tecting and. treating disease in its in- 
cipiency, when it will respond to medi- 
cal skill. To deny this is to stamp medi- 
cal science as useless. 

“And yet, the Northwestern writer, in 
substance, undertakes the difficult task 
of obliterating this self-evident truth 
by the ancient, easy and simple pro- 
cess of saying that it is not so. 

“Many life insurance officials with 
open minds have changed their views 
upon the subject of health conservation 
during the past three or four years, and 
it is only a question of time when our 
distinguished critic will see his Com- 
pany also applying the health conserva- 
tion idea, which he now condemns. For 
while the wheels of progress do not 
always run rapidly, yet they keep going 
and they carry us all along in due 
course. 

“He refers to the five per cent. of 


policyholders who voluntarily take 
these health examinations when they 
have the chance, as a ‘small percen- 


tage,’ evidently to show the futility of 
the plan. This ‘small percentage’ 
means over a million people when ap- 
plied to the policyholders in the United 
States, and it means at least 22,000 peo- 
ple when applied to his Company. This 
is rather a respectable number of peo- 
ple to voluntarily ask for help in pro- 
longing their own lives. Surely, they 
tre entitled to some consideration. Ex- 
perience indicates that about 10,000 of 
these would be found in need of medi- 
cal attention, and that about 4,000 of 
them, many of them seriously impair- 
ed, would be wholly unaware of their 
danger until examined. 

“He also seems positive that the re 
sult of health examinations would be 
to increase the number of hypochon- 
driacs, and the consumption of patent 
nostrums. He thinks that too many peo- 
ple are already ‘counting their heart 
beats’ and treating imaginary ills. 

“If this be true, it is perhaps due to 
some extent to the fact that his Com- 
pany has been a strong advocate of the 
blood pressure test, and has doubtless 
set thousands of people to counting 


COMPANIES BAND TOGETHER 


SOUTHERN CONFERENCE FORMED. 








George A. Grimsley Elected Chairman 
of New Association—Eight 
States Represented. 





At a meeting called by Chairman 
George A. Grimsley, President of the 
Jefferson Standard Life of Greensboro, 
held in the Piedmont Hotel, Atlanta, the 
Conference of Southern Life Insurance 
Companies was organized and officers 
elected. The new association will have 
as members life insurance companies 
domiciled in all Southern States from 
Virginia to Louisiana. At the initial 
meeting the following companies and 
their representatives were present: 

Jefferson Standard Life, Greensboro, 
N. C., Geo. A. Grimsley, president. 

Cc. ©. Taylor, vice-president, J. P. 
Turner, medical director and Julian 
Price, secretary, Cosmopolitan Life, At- 
lanta. 

W. S. Elkin, medical director, 
American Life, New Orleans. 

Isaac Davenport, actuary, Southeas- 
tern Life, Greenville, S. C. 

A. D. Barksdale, agency manager and 
C. B. Earle, medical director, State Mu- 
tual Life, Rome, Ga. 

E. D. Walter, 


Pan- 


vice-president and 





their heart beats by rejecting them for 
life insurance. 

“As a matter of fact, the Northwest- 
ern has undoubtedly saved many lives 
by this means, and is entitled to credit 
rather than criticism r discovering 
these impairments and giving these peo- 
ple a chance to prolong their days. 

“Periodic health examinations do 
not make hypochondriacs. They cure 
them. There is nothing that will more 
quickly convince a sufferer from imag- 
inary ills of his folly than a searching 
physical examination by a competent 
medical authority. 

“The trouble with our critic is that 
he takes an isolated, an unusual case 
upon which to build his argument and 
to base his conclusion, which is not an 
uncommon error. 

“He also suggests that specialists in 
nervous and mental disorders might 
give us some light on the results of 
these examinations. We feel that we 
are not entirely in the dark. The critic 
on second thought, will doubtless con- 
cede that the judgment of our Hygiene 
Reference Board, of nearly 100 eminent 
authorities and students of health and 
longevity problems, would compare 
favorably with his own upon the point 
in question, namely; hypochondriacs. 
“To sum up, in effect he takes the posi- 
tion that it is better to wait until dis- 
ease is sufficiently developed to an- 
nounce its presence by pain or distress 
before calling the doctor. He seems to 
think that it is logical and right to re 
lieve sickness, but illogical and wrong 
to prevent it. Naturally, we do not 
agree with him.” 


treasurer, A. B. Utter, agency director, 


and J. W. Currie, medical director, 
Florida Life, Jacksonville. 
Protective Life, Birmingham, Ala., 


Wm. D. Jelks, president and E. P. 
Bean, agency manager. 

Cherokee Life, Rome, Ga., Barry 
Wright, president, Lloyd Damron, 
agency manager and W. W. Mangum, 
medical director. 

Cotton States Life, Tupelo, Miss., E. 
C. Hinds, president. 

Commercial Life, Savannah, Ga., W. 
W. Williamson, president and Robert 
Perrin, secretary. 

Southern States Life, Atlanta, Wil- 
mer L. Moore, president; Robert F. 
Moore, agency secretary; W. S. McLeod, 
agency manager, and W. S. Kendrick, 
medical director. 

Atlantic Life, Richmond, Va., Edmund 
Strudwick, president; Chas. G. Taylor, 
vice-president, and J. Allison Hodges, 
medical director. 

Southern Life & Trust, Greensboro, N. 
C., R. J. Mebane, vice-president, and J. 
T. J. Battle, medical director. 

Empire Life, Atlanta, E. J. Spratling, 
medical director. 

Officers Elected. 

Officers elected for the ensuing year 
are as follows: 

Chairman, Geo. A. Grimsley, Greens- 
boro, president, Jefferson Standard 
Life. 

Vice Chairman, Wm. D. Jelks, Birm- 
ingham, Ala., president, Protective Life. 

Secretary, R. J. Mebane, Greensboro, 
N. C., vice-president, Southern Life & 
Trust. 

Executive Committee, composed of 
the above with W. Q. Cole, Jackson, 
Miss., president Lamar Life; Chas. G. 
Taylor, Jr., Richmond, Va., vice-presi- 
dent, Atlantic Life; Dr. E. J. Spratling, 
medical director, Empire Life of Atlan- 
ta, Ga. 





FOSTER MONTH. 





General Agents of New England Mu- 
tual Life Will Honor Chief in 
June. 





Complimentary to President Alfred 
D. Foster of the New England Mutual 
Life, the General Agents Association of 
the Company have set out to make June, 
1914, the greatest month from a pro- 
duotion standpoint in the New Eng- 
land.’s history. 





ACTUARIAL SOCIETY OFFICERS. 


At the twenty-fifth annual meeting 
of the Actuarial Society of America 
held last week in the Hotel Astor, New 
York city, the following new officers 
were elected: President, James M. 
Craig, Metropolitan Life; vice-presi- 
dents, Wm. A. Hutcheson, Mutual Life; 
Henry Moir, Home Life; secretary, 
Robert Henderson, Equitable Life; 
treasurer, David G. Aslop, Provident 
Life & Trust; editor of transactions, 
Wendell M. Strong; members of coun- 
cil, Arthur Hunter, New York Life; E. 
B. Morris, Travelers; and A. B. Wood, 
Sun Life of Canada. 
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A Great Statistical Department 





How the Metropolitan Life Insurance Company Analyses 150,000 Death 


Claims a Year—Accurate Investigation of Causes of Death— 
Correspondence School for Agents and Employes of the 


Company—Dr. Louis I. 


Dublin Statistician. 





The Metropolitan Life Insurance 
Company pays 150,000 industrial death 
claims every year. A careful study of 
these claims has developed a statistical 
department which not only furnishes 
figures of value to the company, but 
also to health officers, physicians and 
others. The department is the largest 
of its kind outside of the United States 
Census Office. There are sixty em- 
ployes in the statistical division. The 
oompany’s statistician is Dr. Louis I. 
Dublin, a graduate of Columbia, where 
he received a Ph. D. degree. 


The activities of the _ statistical 
bureau not only cover the investigation 
of the causes of death, occupations of 
the deceased and other items of im- 
portance, but also include the prepara- 
tion of schedules analyzing the compa- 
ny’s nursing service experience. The 
bureau keeps track of birth registra- 
tion; attends to the arrangement of 
many exhibits that the company makes 
at expositions and other places; and 
conducts a correspondence course of 
instruction for agents and clerks in 
field and home office. 


Studying Death Claims Accurately. 


The modus operandi of the statistical 
department is simple. As soon as the 
claims are paid and after the records 
of the actuarial division have been 
completed the claim papers go to the 
Statistical Bureau where the clerks 
make a record of occupations, causes 
of death, age, sex, color, nativity, place 
of death, duration of insurance and 
amounts paid in claims and bonuses. 
An electrical tabulating system is used, 
consisting of three machines; a key 
punch, a sorting machine and a tabu- 
lator. Thus, the schedules are pre- 
pared with great economy, speed and 
accuracy. 

It seems easy to make a study of 
the causes of death of policyholders, 
but the Metropolitan Life believes that 
such records deserve the closest kind 
of investigation and are often abso- 
lutely worthless if not followed up. 
The chief error in compilation of mor- 
tality statistics is in the inaccuracy of 
the statement of cause of death by the 
physician. 

It is customary, for instance, for 
physicians to be content with a state- 
ment of “Acute Nephritis” as a cause 
of death, neglecting to refer to scarlet 
fever, for instance, which the patient 
originally had, the disease later de- 
veloping into acute nephritis. Physi- 
cians often report “meningitis” as a 
cause when there has been a primary 
condition, such as whooping cough. The 
Metropolitan makes an investigation of 
1-8 per cent. of the death certificates 
received, sending out a circular letter 
to ascertain whether the cause of 
death given is accurate. About 90 per 
cent. of these letters are answered. 
Take in the case of meningitis. The 
Company asks the following questions: 
Was it epidemic cerebrospinal menin- 
gitis? Tuberculosis? Was it simple 
meningitis following lobar pneumoria, 
typhoid fever, any contagious or in- 
fectious disease? Traumatic? If so, 
means of injury? Suicidal, homicidal 
or accidental? 

At the conclusion of the Metropolitan 
Life’s investigation there can be little 
doubt as to the exact cause of death. 
The figures prepared through this 


means have special merit of accuracy 

and are not so many haphazard guesses. 
Correspondence School. 

One of the most interesting features 

of the statistical department is the 

Correspondence School of Instruction 





DUBLIN. 


DR. LOUIS I. 


for agents and home office employes of 
the Metropolitan. It was started in 
1912, and has given diplomas to 2,900 
representatives of the company. 

Twelve lessons were prepared by the 
sixth vice-president and the statistician, 
setting forth in plain, simple language 
fundamental principles of the business. 
At the close of each lesson is a set of 
questions relative to the subject matter 
of the text. The booklets go out from 
time to time and agents are required 
to submit written replies on special 
blanks provided for the purpose. 

The personal element in the course 
of instruction is provided for. Many 
district superintendents hold special 
staff conferences on the subject matter 
of the lessons. In some cases the an- 
swers submitted by the agents are 
compared, and a set of standard an- 
swers developed. Agents ask questions 
and thresh out among themselves vari- 
ous points. 

The following table of contents indi- 
cates the scope of the revised edition 
of “The Principles of Life Insurance,” 
which is issued to agents taking the 
course: 

1. General Summary of First Prin- 
ciples. 

. The Scientific Foundations of 
Life Insurance—(a) Mortality. 

3. The Scientific Foundations of 
Life Insurance—(b) Interest. 

4. The Natural Premium and Assess- 
ment Insurance. 

5. The Level Premium and Legal 
Reserve Insurance, 

6. The Analysis of a Premium— 
Loading, Dividend and Bonus. 

7-8. Types of Policies. 

9. Industrial Insurance. 

10. Industrial Insurance and Social 
Welfare. 

11. Hazards in Life Insurance. 

12. Life Insurance Salesmanship. 

Campaign of Infant Hygiene. 

Another work of great importance 
that the statistical bureau is now do-! 
ing relates to the registration of birth 
of infants. The Company sends out 
400,000 postal cards annually, ad- 
dressed to health officers, to be signed 


by mothers or fathers. Each card 
reads: “My baby ...... was born on | 
pets ip Se 


send me your literature on how to keep 
_ & RP Parent.” 
The value of this campaign in infant 
hygiene cannot be underestimated. It 
brings every baby into the sphere of 





the Metropolitan’s activities. Repre- 
sentatives of the Metropolitan see that 
these cards are distributed. 

Welfare Exhibits. 

The Metropolitan’s large Welfare 
Exhibits at expositions, which are 
strikingly interesting, are arranged by 
the statistical department. The Com- 
pany has already had plans drawn for 
its exhibit at the Panama-Pacific BEx- 
position. The most important of the 
Company’s recent exhibits was one in- 
stalled at the XVth International Con- 
gress on Hygiene and Demography 
which met in Washington in 1912. This 
same exhibit attracted so much atten- 
tion that it was shown elsewhere, 
notably at the dedication of the new 
Educational Building in Albany, at the 
School Hygiene Congress in Buffalo, 
the National Conservation Congress in 
Knoxville and at the International Ex- 
position of Safety and Sanitation in 
New York. 

The statistical department has a 
group of clerks engaged in preparing 
schedules analyzing the - Company’s 
nursing service experience. Each 
nursed case is entered on a separate 
card, which contains such data as diag- 
nosis, length and character of treat- 
ment, duration of the insurance, the 
condition on discharge, etc. 

Dr. Dublin has built up an inter- 
national reputation as a statistician. 
Some of his more important papers, 
read in the past few years, covered 
the following subjects: “An Experi- 
ment in the Compilation of Mortality 
Statistics,” “The Registration of Vital 
Statistics and Good Business,” The 
Full Time Health Officer and Rural 
Hygiene,” The Insurability of Women,” 
“Possibilities of Reducing Mortality at 
the Higher Age Groups.” Edwin W. 
Kopf is chief clerk of the Metropoli- 
tan’s Statistical Department. 





AMERICAN WOODMEN EXAMINED. 





Colorado Department Recommends 
Number of Changes, Including 
Increased Rates. 





The Insurance Department of the 
State of Colorado has made public the 
report of its examination of the Supreme 
Camp of the American Woodmen as of 
March 8ist, 1914. The examiners in 
charge of the work recommended a 
nuniber of changes in the constitution, 
also in the method of keep the records. 

With regard to rates the report says: 
“On the $500 certificate the rates are 
not adequate on the N. F. C. Table and 
4 per cent. interest. In the opinion of 
the examiners the present rates on cer- 
tificates in force should not be al- 
tered. The Supreme Camp should, at 
its next meeting, make the following 
rates for members joining on and after 
the amendment to the constitution: 

Rates for $500. 


Age Ola Suggested New 
16-29 $0.55 60 
30-35 65 75 
36-40 75 .90 
41-45 90 1.10 
46-50 1.40 e 1.40 


GOES WITH OHIO NATIONAL. 


The Ohio National Life of Cincinnati 
announce the appointment of T. W. 
Appleby as Actuary and Superintendent 
of Agencies of that company. Mr. 
Appleby resigned recently the position 
of secretary of the Federal Life of 
Chicago. Prior to his connection with 
the Federal Life he was Actuary for the 
Central Life of Ottawa, IIl. 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 





The fifty-fourth I stat t 
of the Home Life Insurance Com- 
pany, of which George E- Ide is 
president, appears in the Herald's 
advertising columns this morning. 
It shows substantial progress along 
conservative lines. Assets increased 
during the year to more than $29,-. 
000,000, after paying to policy- 
holders nearly $3,000,000, includ- 
ing $540,000 in dividends. The in- 
surance in force is more than $1 | 6,- 
000,000, being an increase during 
the year of nearly $5,750,000. 

New York Herald, January 22, 19/4 





For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts 
256 Broadway, New York, N. Y. 








It Pays To Investigate 





Our Contracts Are All Direct 





We are looking for a 
man who can handle 
men. 


Pittsburgh 
Life & Trust Company 


Home Office 
Pittsburgh, Pa. 


HOWARD S. SUTPHEN, 
Director of Agencies 


Ww. C. BALDWIN, 
President 








You Wish To Be Paid Well 











for your efforts. Producers receive 
liberal compensation under the 


Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 

Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 
THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 








W. D. Wyman, President 





Ambitious, Productive and aacueia Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Inc. 1851 


New policies with modern provisions 
W. S. Weld, Supt. of Agencies 


Attractive literature 
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“LIFE INSURANCE AS RELATED TO BANKING” 


By Robert L. Wickline, Director of Agents, Pit!sburgh Life 
and Trust Company 
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The underwriting of life insurance is 
the greatest economic business in the 
world, in the tremendous amount of 
good that it does, and the vast amount 
of money involved. Its ramifications 
have been so far-reaching and inclusive 
that we cease to wonder when a new 
use for life insurance is announced. Its 
field is as broad as the brotherhood of 
man. 

The life insurance companies of this 
country alone will receive this year on 
the $25,000,000,000 in force premiums 
approximating $750,000,000, which is 
nearly one-fourth of all the money in 
circulation in the United States or more 
than all the National bank notes. A 
great deal of this money has been 
hoarded away, but will now find its way 
into the banks of the country, some of 
it to be invested in first class securities, 
some to pay death losses to the widow 
and the orphan, and some to be paid in 
wages. 

In our own state, the dozen old line 
companies chartered in Pennsylvania 
have assets of about $300,000,000 and in- 
surance in force approximately $1,275,- 
000,000, represented by about 500,000 
policies; while the assessment and fra- 
ternal orders with assets of nearly $7,- 
000,000 have about $300,000,000 in force 
represented by about 325,000 certifi- 
cates. In 1913 the three principal 
Pittsburgh life insurance companies 
wrote over $50,000,000 of insurance. 

History of Life Insurance. 

In this connection a brief history of 
life insurance would perhaps not be 
amiss: As early as 860 a gild of 
Knights was in operation in London, 
much on the order of an insurance as- 
sociation, banded together for the pro- 
tection of its members when sick and 
the payment of funeral benefits at 
death. From such gilds and Friendly 


‘Societies developed the modern life in- 


surance organization, changing from a 
class institution to one of universal 
membership. The earliest successful 
society was organized in London on 
February 17, 1705. It was called the 
“Amicable Society for a Perpetual As- 
surance Office.” It operated for over 
160 years until absorbed by another 
company in 1860. The London Equi- 
table was organized in 1762 and is still 
in existence. In this country the earli- 
est institution of its kind was the Pres- 
byterian Ministers Fund, established in 
1759. With these and other associa- 
tions organized later the scope was lim- 
ited and the policies provided only for 
a death benefit, no provision being 
made for surrender, loan, paid-up or 
extended insurance values as in the 
present day contract. If the premium 
was not met by the day it came due, 
the policy lapsed and all premiums 
were forfeited to the company. 

Thus it will be seen that primarily 
a combination of individuals for mu- 
tual protection, life insurance has 
grown and developed as the universal 
shield against privation and want for 
our dependents, against a penniless old 
age for ourselves, and against business 
disaster in the event of the death of a 
partner or member of a firm; as well 
as against many other contingencies 
such as total and permanent disability, 
etc. Based on the uncertain life of the 
individual, and the known average mor- 
tality of the class or group, the institu- 
tion of life insurance is certain and per- 
manent. 

Charity. 

Since the year 1850, the State of 
Pennsylvania alone has appropriated 
approximately $130,000,000, or an aver- 
age of over $2,000,000 yearly for such 
charitable institutions. The first ap- 
Propriation was $134,934.39 in 1850. 
Last year the appropriation granted 
Was over $10,000,000. This was in ad- 


dition to the individual contributions 
for such purposes. How large a propor- 
tion of this vast sum of money might 
have been saved to the taxpayers of 
this State had the improvident made 
provision for their dependents and 
their own old age by making an annual 
deposit on a good life insurance policy? 

Life insurance is a favorite theme for 
the great evangelist. The Rev. Wil- 
liam Sunday is said to carry a quarter 
million of insurance on his life. One 
of the country’s great evangelists has 
this to say about insurance. 


“We have Federal books, State books, 
county and city books. The banker 
keeps books and the insurance company 
keeps books. If your check is worth 
anything your name with proper cred- 
its, must be found on the books of that 
banker. If you expect to receive an en- 
dowment from a life ingurance compa- 
ny, or if your family or heirs are to re- 
ceive any benefit at the time of your 
death, your name must appear on the 
policy and on the books of the insur- 
ance company. This leads me to say, 
while I am not working for any insur- 
ance company, that thousands of men 
are drinking up, or chewing up, or 
smoking up the price of a $5,000 or a 
$1,000 insurance policy every year. 
They are giving the contemptible ex- 
cuse that they can’t afford to pay the 
premium for protection of wife and 
children. Many a widow is in distress 
to-day, washing to support her half-clad, 
hungry children, or led into a life of 
shame to support them, because of the 
selfishness and stupidity of her husband 
before his death. If your property 
burns, you are not apt to receive any 
benefit from the insurance company, 
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Life Insurance and Texas 








Texas has more than four: million people, made up of 
home grown population and the best selections from other 
states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
state are uninsured, and several times that number inade- 
quately insured. 
men to tell them about the Southland Life. Address— 


JAS. A. STEPHENSON, President 


We want ten or a dozen more good field 


DALLAS, TEXAS 











unless it has been insured in the same. 
You reply, ‘I have sense enough to} 
know that,’ and I am sure you have not 
over-estimated your common sense in|} 
regard to life insurance, as well.” 


The Modern Policy. 
The modern life insurance policy is} 
a flexible contract as far as the pur-| 
chaser is concerned. It contains no re- | 
strictions as to residence, travel or oc- | 
cupation after issue. At the end of the! 
first or second year it contains auto- 
matic loan, paid-up and extended insur- | 
ance values, preventing loss if the in-! 
sured is sick or out of employment and 
unable to meet his premium. It shares 
in the profits of the company, thus giv- 
ing the insured protection at exact cost. 
If issued as an Endowment or Limited 
Payment Life it may be converted, 
without examination and without the 
loss of any part of the premiums paid, 
to Life or other suitable plan, making 
an excellent contract for a young man 
to purchase, so that when he marries 
or his expenses increase in greater pro- 
portion than his income, he has the 
privilege of converting it to the cheap- 
er plan, retaining the same amount of 
protection, but reducing his outlay. And 
last but not least, the up-to-date policy 
is on an income basis, enabling the ap- 
plicant to purchase a larger amount of 
insurance for the same money and to 
receive it as an income in his declining 
years, or guarantee to his widow a 
monthly income for life, or a period of 
years, preventing unwise investment of 
his life insurance when he is gone and 
cannot counsel his beneficiary. If it 
contains the total and permanent disa- 
bility feature, he ceases to pay premi- 
ums and receives an annual income 
should he break down and be unable to 
follow a gainful occupation. The dis- 
criminating purchaser of life insurance 
will see that his contract embodies all 
these features, in a company that is- 
strong and successful. 
A policyholder may use his contract 
at a bank in the following manner: The 
banker knows him to be an honest, pro- 


Reliance 
Life Insurance Company 
of Pittsburgh 


Has the best General Agent 
Contract to offer YOU. 


Has All Forms of Policies to 
Offer the Insured—Particip- 
ating and Non-Participating. 
Annual Dividend. CGuaran- 
teed Premium Reduction. 


Has the Only Perfect Protec- 
tion Policy combining Life, 
Accident and Health Insur- 
ance at Minimum Cost. 











gressive customer. He is building up a 
successful business, but requires some 
financial assistance to meet pay rolls, 
etc. The bank makes him a loan on 
the assignment of his life insurance 
policy, knowing that he will repay the 
loan if he lives, and that it will be met 
by the proceeds of the policy in the 
event of his premature death. He is 
thus assisted without having to be 
under obligations to an endorser or his 
paper. 

The selling of life insurance is on a 
much higher plane than it has ever 
been. The business to-day contains 
many men of as fine character and 
high standing as that of the profession, 
and the ranks of the insurance solici- 
tor are being constantly recruited with 
men of peculiar salesmanship ability. 
Altogether it has become a dignified 
calling, worthy of the highest type of 
men. 

In closing I wish to state that it is 
to the advantage of every man to carry 
all the life insurance he can afford and 
get it early. He will need it eventu- 
ally, can now perhaps pass the exami- 
nation and will pay a smaller premium 
than later, if he is then able to get it 
at all. Thousands of applicants are re- 
jected whose impairment is only re- 
cent, statistics showing that actually 20 
per cent. of all applications are de- 
clined. The time to take out insurance 
is when one is healthy and that time 
for the young man is the present, 
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those who know how and can pro- 
duce applications and settle policies 
—always ready to negotiate w 
men of experience, energy and 
enthusiasm. 
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PORTLAND, MAINE 
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Address: ALBERT E. AWDE, 
Superintendent of Agencies, 
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MODERN BUSINESS PROTECTION 


SOLVED. 





VITAL QUESTION IS 





Many Prominent Corporations Embrace 
Life Insurance As Guarantee 
of Continuity. 





A very interesting pamphlet has 
come to our hands entitled “Build A 
Fence Around Your Business” pub- 
lished by the New York Life Insur- 
ance Company in which they ask the 
question, “Should A Live Business Be 
Ruined By Death?” Continuing it 
says: “Corporations and firms every- 
where are more and more coming to 
see the wisdom of carrying business 
insurance.” 

Compared to Family. 

“A firm or corporation very much 
resembles a family. When the head 
of a family dies it is well to have 
some financial reimbursement for the 
great loss that always ensues. The 
same is equally true of a business or 
corporation. Firms and corporations 
are more and more coming to see the 
advisability of insuring the lives of 
the members or responsible heads for 
the benefit of the firm if the individ- 
ual should die, the expense to be met 
by the firm itself like any other legiti- 
mate expense.” 

“At the death of a partner it fre- 
quently happens that the heirs wish 
to withdraw his interest. Life insur- 
ance provides an immediate sum 
with which the surviving partners may 
purchase the deceased’s share without 
impairing their own capital or being 
obliged to take in as a partner an 
outsider who may not be acceptable to 
the business, an end that may be thus 
accomplished—and this is most im- 
portant—without sacrificing the family 
interests of the deceased partner.” 

“There is greater danger of a part- 
ner dying than of the stock being con- 
sumed by fire, and the consequences 
of such a catastrophe should be dis- 
counted in advance.” 

Increases Bank Credit. 


“Increased credit at the bank is an- 
other direct result of partnership in- 
surance that will appeal to many. Any 
banker will corroborate this. Banks 
often nowadays suggest life insurance 
before they make a loan, and the cred- 
it men of the wholesale houses of the 
country are more and more demand- 
ing that life as well as fire insurance 
be carried before extending credit to 
merchants, business men and corpora- 
tions.” 

Cost Is Small. 

“The cost of such insurance is in- 
considerable in comparison with the 
benefits derived. Annual dividends, 
if taken in cash, reduce the cost, what- 
ever it may be, below the tabular rate, 
and the growing cash and loan values 
should always be taken into account, 
and may be carried on the books as 
an asset.” 

“Separate policies for each respon- 
sible head are preferable to joint life 
policies for the reason that the death 
of a single individual terminates the 
joint life policy for all; also if the 
remaining partners should desire to 
renew the joint life contract, some 
one or more of them might not be 
able to get new insurance, and even 
if they could get it they would have 


to pay the higher rate of an older 

age.” 

Has Large Endorsement. 

The pamphlet contains the following 
lists of prominent corporations who 
have availed themselves of business in- 
surance protection which should prove 
highly interesting and beneficial to 
life underwriters: 

ENGLAND. 

Harry Gordon Selfridge, 
Founder and Executive 
Head of a great Depart- 
ment Store, London, Eng: 
land (formerly with Mar- 
shal Field & Co., Chicago) 
to protect his business ...$2,500,000 

UNITED STATES. 

Progressive Motion Picture 
Company, San Francisco, 
on its President, Wm. W. 
PE a ctcnvtaseasesic es 100,000 

Knight-Campbell Music Co., on 
the life of its President, 
Mrs. Lillian E. Campbell, 
SPONVER, COE scccsiscccnces 

Spratlen-Anderson Co., Whole- 
sale Grocers, Denver Col., 
on the life of its President 
ere ere 

A. S. Lewis Dry Goods Co., 
Denver, Col., on the life of 
A. T. Lewis, its President 
Se TEER ooo onc necsas< 

Bridgeport Screw Co., Bridge- 
port, Conn, on Wm. ; 
NONE Siictansaneaswacden 

George Jacob and Michael F. 
McGann, New Haven, Conn. 

Westover School, Waterbury, 
on the life of Miss Hillard, 
WERE gcN oso ican wddpeansss 

Mrs. Charles Netcher, Chi- 
cago, on her life for the 
benefit of her husband’s es- 
tate, the Boston Store - 1,500,000 

Six months after acquiring this Busi- 
ness Insurance, Mr. Netcher un- 
derwent an operation for appendi- 
citis, from which he died. 

The immediate payment of this In- 
surance by the respective Life Com- 
panies again proved the wisdom of 
timely action. 

Of the large volume of insurance on 
the life of the late Mr. Netcher, 
founder of the Boston Store, $750,- 
000 was taken out for Business Pro- 
tection. 

Commonwealth Edison Elec- 
tric Co., Chicago, on the 
life of Mr. Samuel Insull, 
its President and Manager. 

Case & Martin Co., Whole- 
sale Bakers, Chicago, on 
two of its Executive Officers 

Webster Mfg. Co., Chicago, 
Engineers, Founders and 
Machinists, on T. K. Webs- 
ter, its President and Man- 
Re eT ee rene 

The Roos Mfg. Co., Chicago 
(Cutain Poles), on Otto A. 
Roos, President and Man- 
RE ee Ry ey ert 

The E. L. Mansure Co., 
Chicago, Drapery Trim- 
mings, on the life of E. L. 
Mansure, its Executive 


80,090 


50,000 


100,000 


50,000 


29,000 


700,000 


159,000 


50,°09 


100,000 


70,000 
The J. K. Armsby Co., 
Chicago, Canned Goods, on 
the life of J. K. Armsby, 
President and Manager 
Crawford Locomotive & Car 
Co., Streator, Ill., on R. W. 
Crawford, its President and 
rrr aa rr 
(Continued on page 8.) 


55,000 


250,000 




















YOUR CARD 


as a representative of the “‘ Oldest Life Insurance Com- 
pany in America’’ will prove your best introduction 


The Mutual Life Insurance Company 
of New York 


Impregnable Strength 
Incomparable Dividends 
Maximum Benefits 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N. Y. 














A Big First Quarter! 


January, February and March each far exceeded in new business the 
same months in 1913. And this first quarter rolled up the biggest total of 
any first quarter in the Company's history. Reasons: Up-to-date policy 
contracts, low net cost, Company’s reputation, satisfied and prosperous rep- 
resentatives. Have you met the Massachusetts Mutual in competition? 
Would you like to meet it as one of its representatives? 


Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Mass. 


Incorporated 1851 








REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 














A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 














Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably managed, and 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 








individuality at its full value. 





Solicitors are like gizzards, no good without grit. 


mean the realization of all your dreams. 


How many times have you promised yourself to cut loose from your present environ- 
ment and connect with some young company where you can find a future worth considering? When you climb to the top of the rut 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you ? 
spring of success, but a mainspring has no force unless you wind it up. Grit is the key with which you can do the winding. 
have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter months in a country where 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. 
good position in a state where only eleven companies wrote as much as a million each last year; where a competitor does not lurk 
behind every bush, and the first wail of a new born infant is not “hard times.” 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
That will mean promotion as rapidly as you are entitled to it and the capitalization of your 


Ambition is the main- 
Jf you 


You can secure a 


If you have the grit to make a change and a reasonable 


The president of this Company is W. T. Crawrorp ; Vice-President and General Manager, L D. Prewrrt ; 


Superintendent of Agencies, J. F. WELLINGTON, all of Shreveport, La. 




















TS 


—- wes © 8 ee me mee mee ee Oe ew 











i 








May 28, 1914. 


THE EASTERN 





UNDERWRITER 











LIFE MAN DISCUSSES POLICY 





VARIOUS FORMS ARE EXPLAINED. 





Tulane University Students Hear Able 
Address on Insurance Contracts 
by Dr. E. G. Simmons. 





In a lecture recently before the 
students of Tulane University on the 
subject of the Life Insurance Policy 
of To-day, Dr. E. G. Simmons, vice- 
president of the Pan-American Life 
Insurance Company, of New Orleans, 
said: 

Business Growing. 

“The Insurance Idea is growing; it 
is becoming more familiar and better 
understood by the masses. Indiffer- 
ence and opposition are rapidly disap- 
pearing as the public is becoming en- 
lightened. 

“Frederick L. Hoffman, in ‘Life In- 
surance as a Science,’ says: “The 
sense of insurance obligation as a mat- 
ter of personal or property protection 
tends to become sub-conscious.’ There 
has never been a time in the history 
of Life Insurance when this subject 
has received as much attention as to- 
day. The question of Old Age Pen- 
sions, Retirement Funds, Employer’s 
Liability and many other protective 
measures are receiving careful consid- 
eration not only in our legislative halls, 
but also by the men in control of the 
big business interests of this country. 
In our own city we have direct evi- 
dence of the interest in this great sub- 
ject. A number of our leading finan- 
cial institutions have established pen- 
sion and retirement systems for the 
benefit of their employes. The teach- 
ers in the public schools of this great 
city have joined forces for the protec- 
tion of its members by creating a re- 
tirement and pension fund. 

Louisiana’s Endorsement. 

“The men and women of Louisiana 
have sensed the great need of insur- 
ance by maintaining in the life insur- 
ance companies of this country, poli- 
cies aggregating the enormous total of 
$157,000,000 at close of 1911. 

“I present these facts to you that 
you may more fully realize the import- 
ance of public education in this matter. 
It is not my purpose, however, in this 
lecture, to deal with insurance, except 
in a practical way, and as a practical 
business proposition I have therefore 
taken as my subject, ‘The Life Insur- 
ance Policy of To-day,’ and will try 
and tell you just what constitutes a 
policy contract as written by legal re- 
serve companies and the meaning of 
the different provisions contained there- 
in. 


Represent Life Association. 

We come before you as_ repre 
sentatives of the Underwriters’ Associa- 
tion of Louisiana, an organization that 
stands for insurance as an institution, 
and whose efforts in the last ten years 
have made it an enviable profession. 

“Legal Reserve Life Insurance is is- 
sued on two general plans—Participat- 
ing and Non-participating. Under the 
participating plan, a higher premium 
is charged, which is subject to an an- 
hual reduction. Under the non-partici- 
pating plan, a lower premium is 
charged which remains the same 
throughout the life of the policy con- 
tract. In my talk to-day, I am present- 
ing the non-participating plan, in order 
that we may deal in only those features 
and provisions contained in the policy 
itself, 

Different Policy Forms. 

“The gentlemen who have preceded 
me in this series of insurance talks 
have made clear to you, no doubt, the 
different forms under which life insur- 
ance is written: Forbes Lindsay, how- 
ever, in an essay on ‘Efficiency’ has 
in a few words so fully explained the 
forms of life insurance that I am go- 
ing to take the liberty of bringing his 
words to you. Mr. Lindsay says: 

“*There are but two basic forms of 
Life Insurance—Term Insurance and 
Pure Endowment. The principle of the 
former is the payment of a certain 
“mount at the death of the insured, of 


the latter the payment at the end of 
a specified period provided the insured 
is living. The combination these two 
forms in varying degrees produces the 
many standard forms of life insurance. 
The Whole Life Contract is simply 
term insurance for the entire life ex- 
pectancy and the insured is required 
to pay premiums as long as he lives. 
The Limited Payment Life Policy is 
identical with the Whole Life, except 
that the insured commutes the pay- 
ments that he would be called upon to 
make under a Whole Life Policy, un- 
dertaking instead to complete the pur- 
chase of the policy with a definite num- 
ber of payments. An Endowment 
Policy is a direct combination of Term 
Insurance and Pure Endowment, and 
as @ result provides for a certain 
amount either at the death of the in- 
sured or at the end of a specified 
period if the insured is then living. 
The Monthly Income Policy differs only 
from the standard contracts in the 
manner of paying the claim. Such 
policies may be written on the life, 
limited payment or endowment plans.’ 

“In addition to this explanation of 
policy forms, I believe it will not be 
amiss to analyze a life insurance pre- 
mium, in order that you may know 
exactly the disposition of money re- 
ceived in payment of life insurance 
premiums by policyholders. In my ex- 
planation of policy provisions, which 
will follow, I will use for illustration 
purposes the Twenty-Payment Life 
Policy. Therefore, in my analysis of 
a premium, I will use this form at age 


21 premium per $1,000 of insur- 

GD iccc cus cdassnsowsers $23.73 

Composed of three ele- 

ments, as follows: 

SE. bo cpar ads buiavess $7.74 

ky EE ere or are 13.32 

SINE Seu anseaspatenss 2.67 
——- _ $23.73 


“The figures given above are prob- 
ably not actuarially correct, as I have 
eliminated the interest that would be 
earned on the Reserve, but they are 
approximately the ratio of the differ- 
ent elements of the premium at this 
age. 

Mortality. 

“The Mortality Element of the pre- 
mium is based upon statistics cover- 
ing the experience of many years. How 
this is prepared has been fully ex- 
plained in one of the lectures already 
given. The Reserve represents that 
portion of the premium set aside to 
meet the further obligations arising 
under the policy contract im later years. 
In other words, it is the ‘sinking fund’ 
of the policy, and its creation is abso- 
lutely necessary in order that a com- 
pany may carry out the terms of its 
contract. The Loading is that portion 
of the premium set aside for expenses, 
taxes, loss on investments, etc. 

Twenty Payment Life. 

“The Twenty-Payment Life Policy is 
a contract between the company and 
the insured, whereby the payments by 
the insured that ordinarily would cov- 
er a life time are commuted to cover 
a period of twenty years. For illustra- 
tion, at age 21, the company in con- 
sideration of an annual payment by 
the insured of $23.73 agrees to pay the 
sum of $1,000 to the beneficiary named 
in the policy should the insured die 
during the continuance of the contract. 
Should the insured continue the pay- 
ment of the annual premium stated 
above for a period of twenty years, the 
company agrees that the policy shall 
be fully paid, and that without the pay- 
ment of additional premiums by the 
insured, that should death occur at any 
time, the sum of $1,000 will be paid to 
the beneficiary named. This is called 
in insurance parlance, ‘Paid-up Insur- 
ance,’ and simply means that the in- 
sured has condensed the premium pay- 
ments of a life-time into twenty years. 

“The life insurance policies of to- 
day contain a Table of Guaranteed 
Values available after the second year. 
This table is provided because insur- 
ance contemplates that should the in- 
sured for any unforseen reason be un- 
able to continue his annual payments, 
that he shall be entitled to a refund, 
either in cash or its equivalent value 





in insurance. This amount that I have 
just referred to as a refund is the 
policy reserve less the smal| surrender 
charge made by the company, which 
in many States is fixed by law. 

“The Table of Guaranteed Loan and 
Surrender Values provides: 

“First—Cash or Loan Values. 

“Second—Paid-up Insurance. 

“Third—Automatic Extended Insur- 
ance, 

Cash or Loan Values. 

“The Table of Cash or Loan Values 
provides for the return of a stipulated 
amount in cash, dependent, of course, 
upon the number of years the policy 
has been in force. These cash values 
begin after the second year, and in- 
crease annually until the maturity of 
the policy. For example: On the} 
Twenty-Payment Life Policy at age 21, | 
should the insured continue his policy | 
in force by the payment of the annual 
premiums for say, a period of ten years, 
and then decide to surrender the same, 
the company would return to the in- 
sured the sum of $161.97, which repre- 
sents the equity of the insured in the 
policy, or, as I have just stated, the 
reserve which is set aside to mature 
the policy, 

“Should the insured prefer, the com- 
pany would make a loan of approxi- 
mately this amount, charging for the | 
same a small rate of interest. The} 
policy would then be continued in full 
force and effect provided the further | 
annual premiums were paid. Should | 
the insured die while the policy was | 
in force, the loan so made would be | 
deducted from the amount paid the | 
beneficiary. 

Paid-Up Insurance. 

“The second provision under the 
Table of Guaranteed Values is that of | 
Paid-up Insurance. In the illustration 
I have just made, you will remember 
that the policy at the end of ten years 
has a cash value of $161.97. Should 
the insured at this time decide to dis- 
continue further payments, this cash 
value may be used to purchase paid-up 
insurance. For example: The cash 
value at the end of ten years on a 
policy taken at age 21 would provide 
for paid-up insurance of $465. This 
amount to be paid to the beneficiary 
upon death of the insured. 


Automatic Extended Insurance. 


“The third provision under the Table 
of Guaranteed Values is that of Auto- 
matic Extended Insurance. Using the 
same illustration I have used in the 
twe former provisions, the cash value 
of $161.97 will continue the policy in 
full force and effect for its face of 
$1,000 for a period of twenty-two years, 
three hundred and fifty-six days, with- 
out the payment of further premiums 
by the insured. This provision always 
works automatically in the event the 
policy is lapsed without the insured 
accepting one of the other optional ! 
settlements. The value of this policy 
provision is readily seen when you 
realize the possibility of an insurer 
failing to pay a premium when due, or 
within the thirty-day grace period al- 
lowed for its payment. By this pro- 
vision the policy is automatically con- 
tinued in force for the number of years 
specified in the table of values. 

“In the tables just explained, I have 
used the values at the end of ten years | 
simply as a matter of illustration. | 

“One of the benefits of a policy con- 
tract that has recently been added by | 
the majority of companies in this | 
country is that which provides for | 
‘Total and Permanent Disability.’ Un-| 
der this provision, the company agrees | 
that should the insured become 7 


(Continued on page 8.) 














THE 


First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS. 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible secu- 
rity, with a safe, equitable con- 
tract. 

FINANCIAL STATEMENT 


Assets, Jan. 1, 1914.$66,168,702.53 
Liabilities ........ 61,182,456.00 


-.-$ 4,986,246.53 


ag og 2 D. FOSTER, President 
J» tte Vice-President 


iA BAR tw 

WILLIAM F F. t. Secretary 
FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 
LATHROP E. BALDWIN, Manager, 
141 Broadway, New York 

CHAS. H. STRAUSS, Gen Agent 
200 Fifth Avenue, New York 














UNEXCELLED IN 
Favorable Mortality 
—aND— 


Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced By 
Annual Dividends. 











THE 


MICHIGAN 
STATE LIFE 


DETROIT 


Offers unexcelled Policies and 
splendid commission contracts di- 


rect with the Company to agents in 





Ohio and Michigan 























Assets over One Million. 


(average One Million a month). 





Important open territory. 





The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


Insurance in force over Twenty Millions of dollars. 
Business received first eight months, 1913, over Eight Million 


We want a capable general agent for vacant office. 
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Live Hints For Business Getters 





Practical Suggestions to Help 





the Man With 
His Income and General Efficiency. 


the Rate Book Increase 





That the question of 
Message knocking or attacking 
From A fellow field men or the 
President companies they  repre- 


sent by men engaged in 
the business of selling life insurance 
will soon be a thing of the past is gen- 
erally admitted. Company OfficiaJs 
discourage such action on the part of 
their representatives and very much to 
their credit too. Speaking in this con- 
nection President John T. Baxter of the 
Northwestern Nitional Life in a letter 
to the field men of that Company said: 

“No very substantial structure was 
ever built by tearing down the work 
of other people. No great life insur- 
ance company was ever built up by 
attacking or disparaging the work of 
other companies. No worthy or per- 
manently successful life insurance 
agency was ever built up by devoting 
too much time to the criticism of other 
agents. The hammer is generally a 
destructive rather than a constructive 
weapon. Don’t Knock! 

“When you find that you or your 
company, or both, have been grossly 
misrepresented or slandered by a com- 
peting agent, the temptation is of course 
very strong to retaliate in kind and 
to use similar weapons. But it doesn’t 
pay. Don’t do it. Your time is too 
valuable. And it isn’t the kind of argu- 
ment that wins. The legal reserve life 
insurance companies of this country are 
on the whole sound and worthy of con- 
fidence. The policies issued by them 
are for the most part very desirable 
contracts. Be frank enough to say so. 
It won’t hurt you a bit in the estima- 
tion of any thoughtful prospect, and 
it will foster your own self-respect, 
which is worth more to you than any 
business you are likely to get in ex- 
change for it. And don’t ever be guilty 
of that most despicable and most con- 
temptible of all insurance sins, that of 
advising, suggesting, or in any way en- 
couraging a man to lapse or surrender 
a good policy in any legal reserve com- 
pany. Some day that crime will be 
properly and universally classified with 
other felonies, and the man who has 
been guilty of it will have no opportu- 
nity to repeat it. 

“There is plenty of work for the life 
insurance men of this country to do 
without wasting their time, their ener- 
gies and their nerves in mutual jeal- 
ousies and petty accusations and re- 
criminations. Do your own work right, 
and then proceed upon the theory that 
others are doing the same. Life will 
be easier and sweeter and very much 
more profitable. 

“Don’t Knock!” 

. . 7 


E. J. Hutchinson, dis- 


Six Methods trict manager in IIli- 
Of Getting nois for the Illinois 
Prospects Life, has had a re- 


markable success as a 
producer and concerning his methods 
of securing prospects, he says: 

“I secure my prospects, and that 
Means applications, in six different 
ways; 

“First: 
licenses. 

“Second: The birth notices. 

“Third: The death notices. 

“Fourth: The mortgage records. 

“Fifth: By keeping in touch with old 
policyholders, and Sixth: During such 
spare time as I have left after, follow- 
ing up all the leads developed trom 
the sources named I make a flat can- 
vass. 

“The sense of following the leads 
which I have suggested above is so 
apparent that it is not necessary for 
me to comment on them, though I do 
want to say with regard to the death 
notices, that my plan is to see the close 
friends rather than members of the 
family of the man who has died, par- 


By watching the marriage 


ticularly those who attend the funeral, 
and I have never yet called on a man 
soon after he had attended the funeral 
of one of his.friends who did not go 
into the subject of insurance seriously, 
and in many instances I have written 
applications following what I call ‘the 
funeral lead’ cn the lives of men whom 
I had previously abandoned as pros- 
pects. 

“My theory is that the life insurance 
salesman should endeavor to find his 
prospect in a life insurance mood, and 
most certainly as regards four of the 
above mentioned events in a man’s life 
they have a great tendency to open his 
mind to the serious consideration otf 
insuring his life.” 





LIFE MAN DISCUSSES POLICY. 


(Continued from page 7.) 
manently and wholly disabled either 
through bodily injury or disease, that 
the policy will be continued in force 
without the further payments of pre- 
miums, and should death occur during 
such period of disability, the face value 
of the policy will be paid without de- 
duction. 

Liberality of Contracts. 

“Practically all policies written to- 
day are entirely free from restrictions 
as to residence, travel and occupation. 
This is a decided improvement over 
the policies of earlier years which re- 
quired the consent of the company 
should the insured locate or travel out- 
side of the zones named in the policy. 
The life insurance policy of to-day is 
incontestable for any reason except the 
non-payment of premiums, after one 
year from date of issue. This liberal 
provision has been brought about be- 
cause of the careful selection of risks 
on the part of the company. A man 
with a policy in a legal reserve life 
insurance company can rest in the pos!- 
tive assurance that his forethought in 
making provision for his family will 
not be overthrown by some technical 
ruling of the insuring company. A 
record of one company for 1913, whose 
death claims were in the millions, 
shows that 98% per cent. of all claims 
were paid within twenty-four hours 
after the Proofs of Death were filed 
with the company. 

Monthly Income Policy. 

“One of the most popular policies 
offered to-day is the Monthly Income 
Policy, the terms of which provide for 
a fixed monthly or annual income for 
the beneficiary in the event of the 
death of the insured. This policy is 
also presented in a form whereby the 
insured will receive the benefit of the 
monthly income upon the maturity of 
the policy, at the end of twenty years. 

“Again quoting Hoffman: ‘Life In- 
surance is to-day one of the most im- 
portant factors in the re-distribution of 
wealth, and perhaps of all the methods 
the most equitable and effective. It 
reaches every stratum of society and 
enables the poorest to provide for the 
future a sum of money which in every 
sense of the word represents capital ob- 
tained by individual effort as the re- 
sult of habitual saving and self-denial. 
The insurance companies collect these 
savings in smal] amounts, which range 
as low as three cents a week, or as- 
sume considerable proportions per an- 
num; the accumulations form the as- 
sets of the companies and as such they 
become available for profitable invest- 
ment in productive industries and 
trades; they are redistributed through 
payments to policyholders as claims or 
matured endowments or annuities, in 
sums which range from an amount 
sufficient to pay for a burial to returns 
which represent a considerable fortune.’ 

“Gentlemen, life insurance in a legal 
reserve company ig all that the name 
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Amicable Life Insurance Company 
WACO, TEXAS 





$1,000,000 Deposited with the State Treasurer of Texas 














Growth During the First 
Forty-Eight Months 


(Commenced Business April 2nd, 1910) 





DATE AGotiant Insurance in Force 


April 2, 1910 $474,657.50 None 

Dec. 31,1910 823,258.38'$1,830,206.00 
Dec. 31, 1911 1,369,388.76) 5,544,706.C0 
Dec. 31, 1912 1,769,449.71/12,674,411.00 
Dec. 31, 1913 1,967,740.67'16,677,723.00 
April 1, 1914 2,003,838.61/17,002, 147.00 


No Life Company Same Age Ever Before 
Equalled Above Record 














Insurance Written (Paid) During 1913 
$8,283,703 





This Company has never issued a Policy 
with a Survivorship Fund Clause, Special 
Contract, Pink Note or Lien Premium Settle- 





Amicable Life Building 


ment, 
therewith. 


or any other scheme in connection 


ARTEMAS R. ROBERTS 


President and Actuary 








implies. It means the protection for 
the home by conserving the earning 
power of the wage-earner long after 
his death. It means the establishment 
of thrift by a system of annual sav- 
ings that at some crucial moment may 
mean the salvation of a man’s credit. 
By means of the Income Policies, it 
means the continuance of an income 
after death, or even for the individual 
himself when old age or infirmity de- 
stroys his earning capacity. 

“In its final analysis, Insurance is 
simply a business method to make the 
world a better place to live in than 
which no aim or purpose could be high- 
er or more worthy.” 





MODERN BUSINESS PROTECTION. 
(Continued from page 6.) 
William Galloway Co., Mfrs., 
Gasolene Engines & Agricul- 
tural Implements, Waterloo, 
Ia., on the life of Wm. Gal- 
loway,, its General Manager 
The Regal Shoe Co., Boston, 
on the life of E. J. Bliss, 
Managing Director ........ 
Massachusetts Chemical Co., 
Walpole, Mass., on the life 
of their chemist Frederick 
J. Gleason 
Derby Chair Mfg. Co., Gard- 
ner, Mass., on the life of 
Ashton P. Derby, its Presi- 
dent and Manager ........ 
Chalmers Motor Co., Detroit, 
Mich., on the life of Hugh 
Chalmers, its President and 
Manager 


100,000 


150,000 


50,000 


250,000 


Seay ee eee eee 300,009 
New England Furniture & 
Carpet Company, Minne- 
apolis, on Mr. Harris 
Cargill Elevator Co., Minne- 
apolis, on the life of its 
President and Manager, 
John H. .MacMillan 
The F. H. Peavey Co., Minne- 
apolis Grain Elevators, Min- 
neapolis, on Executive 
Heads, F. B. Wells and F. 
T. Heffelfinger 


10,009 


500,000 


1,000,000 


The above Firm insured, many years 
ago, the life of its Founder and Ex- 
ecutive Head, Frank H. Peavey, for 
$1,000,000. 

The prompt payment of this large sum, 
18 months after issue (Mr. Peavey 
died suddenly from pneumonia), was 
of great financial assistance to the 
firm at that time. 

J. T. McMillan & Co., Packers, 

St. Paul 

Stronge & Warner Co., Whole- 
sale Milliners, St. Paul 

Capitol National Bank, St. 
Paul, on the life of its Presi- 
dent, J. R. Mitchell 

Villaume Box and Lumber Co., 
St. Paul, on the lives of its 
Executive Heads ......... 

Clinton Falls Nursery Com- 
pany, Owatonna, Minn., on 
Thos. E. Cashman 

German American Press As- 
sociation, St. Louis, on the 
life of E. L. Preetorius, its 
President and Manager 

C. F. Blanke Tea and Coffee 
Co., St. Louis, on the lives 
of its Executive Heads 

Sonnenfeld Millinery Co., St. 
Louis, on the life of Leopold 
Ackerman, its President 
errr ere 

Marvin Planing Mill Co., St. 
Louis, on the lives of 
Robert E. Marvin, Presi- 
dent, Ira Marvin, Secretary, 
H. C. Marvin, Treasurer .. 

Erker Bros. Optical Co., St. 
Louis, on Adolph Erker, 
President 

Jas. E. Baker Furniture Co., 
St. Louis, on Jas. E. Baker, 
Jr. President 

Zeller Bros. Catering Co., St. 
Louis, on Wm. Zeller, Presi- 
dent 

Kleeno Mfg. Co., St. Louis, on 
O. Abel, President, R. A. 
Campbell, Secretary and 
Treasurer 

Western Optical Mfg. Co., St. 


50,000 


200,000 
erenwe 100,000 


70,000 


25,000 


50,000 


85,000 


25,000 


60,090 


10,000 


20,000 


20,000 


5,000 
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Louis, on Otto Boehmann, 
PRO ois Kies tedathes 
F. J. Cornwell Real Estate Co., 
St. Louis, on Fred. J. Corn- 
well, President ........... 
National Hygienic Floor Co., 
St. Louis, on Leon C. Rose, 
i eee 
Rubelmann Hardware Co., St. 
Louis, on Alwin Rubelmann, 
>... sar 
The Davis Realty Develop- 
ment Co., St. Louis ...... 


10,900 


20,000 


10,000 


10,000 
135,000 


Pesident Everett Davis writes as 
follows: “Our Company is at pres- 
ent carrying $135,000 corporation in- 
surance. We feel that it is one of 
the best investments we can make 
for the benefit of our stockholders 
and customers. Corporation insur- 
ance, in our estimation, is strictly 
in line with modern business de- 
velopment and a firm or corporation 
which does not carry such insur- 
ance, is, in our opinion, making a 


serious mistake.” 

The Rosenthal-Sloan Millinery 
Co., St. Louis, on its Presi- 
dent, I. B. Rosenthal ...... 


President Rosenthal says: 


100,000 
“T am 


a believer in a corporation carrying 
life insurance on the life of the head 
of the concern, especially so when 
he has been an originator and an 


active worker with the 


business. 


Our corporation carries $100,000 on 
the life of its President, which I 
have the honor to be. I consider it 
a safe and conservative investment.” 


The Field-Lippman ‘ Piano 
Stores, GE BGG cisvccics 
Geo. E. Nicholson, Kansas 
City, Mo., in favor of four 
cement companies ........ 
Raymondsville Paper’ Co., 
Mow Teet GO gcc cee sacee 
Marconi Wireless Co., New 
York, on the life of the 
Great Inventor, Wm. Mar- 
ebnl os davaksbense dienes > 
Three in One Oil Co., New 
York, on the life of its Presi- 
dent, J. Noah H. Slee .... 
Commander Peary, New York, 
in favor of his publishers 
The J. G. White Company, 
Contractors, New York City, 
on President J. G. White . 
The Hotel Martinique, New 
York City, on the lives of 
the WGIER 6 icas ts csoe, 
The Robbins Conveying Belt 
Co. New York City, on 
President Thomas Robbins 
J. B. Maltby, Inc., Corning, on 
Curtis W. Maltby and An- 
Grow Bi DEARG <.iicicdc cee 
Mason School, Tarrytown, on 
the life of Miss C. E. Mason, 
ONO 4. cicccabdedostasad axe 
L. C. Smith & Bros., Type- 
writer Mfrs., Syracuse, N. 
Y., on the life of their in- 
ventor, G. Gabrielson ..... 
Syracuse Wholesale Dry Goods 
Co., Syracuse, N. Y., on 
the life of Charies J. Bar- 
nard, Pres. and Mer. ...... 
Crouse-Hinds Electrical Co., 
Syracuse, 'N. Y., on the lives 
of its Executive Officers .. 
Woodhull, Goodale & Bull, 
Wholesale oars Manfrs., 
i ee , Sere 
Hoefler Ice aia Co., Buf- 
falo, N. Y., on the life of 
m G: Hoefler, President 
O00 MAGNO bocsckccsces,, 
A. Schreiber Brewing Co., Buf- 
falo, 'N. Y.. on the life of 
Anthony Schreiber, its Pres- 
ident and Manager ...... 
Germania Brewing Co., Buf- 
falo, N. Y., on its Managers 
Wm. H. Walker & Co., Whole- 
sale Shoes, Buffalo, N. Y., 
on the life of its Executive 
‘Head and Manager ....... 
The Goodyear Tire & Rubber 
Co., Akron, O., on F. A. 
Seiberling, President ..... 
The Patterson-Sargent Paint 
Co., Cleveland, on Benja- 
min Patterson, President . 
Telling Bros. Co., Cleveland, 
. Wm. E. Telling, Presi- 


100,000 


2,500,000 


250,000 


700,000 


50,000 
50,000 


500,000 


200,000 


25,090 


30,000 


200,000 


50,000 


50,009 


150,000 


60,000 


50,000 


50,000 


50,000 


200,090 


500,000 


250,000 


50,000 


The Emsheimer-Fishel Com- 
pany, Cleveland, on Louis 
E. Emsheimer, President, 
and Maurice Fishel, Vice- 
TOE sacs, seeriste: 

Shaker Heights Improve- 
ment Co., Cleveland, on O. 
P. and M. J. Van Swearin- 
gen, President and Vice- 
CYGRIN cade crausyysesxs 

Electric Welding Products 
Co., Cleveland, on General 
Manager Chas. E. Thompson 

Belle- Vernon Mapes Dairy 
Co., Cleveland, on President 
James H. Coolidge, Jr...... 

Youngstown Foundry & Ma- 
chine Co., Youngstown, on 
W. J. Wallace, President, 
and B. J. Parker, Treasurer 

The Firestone Rubber & Tire 
Co., Akron, on President H. 
is IND” Sbii.0s 5.00 5d¥in< 

Willys Overland Automobile 
Co., Toledo, on its Presi- 
dent, John \N. Willys ..... 

Ferro -Concrete Construction 
Co., Cincinnati, O., on its 
Executive Officers ........ 

Ohio Carriage Mfg. Co., Colum- 
bus O., on the life of H. C. 
Phelps, its President and 
OE TI Sa 

Columbus Pneumatic Tool Co., 
Columbus, O., on the life of 
T. C. Dunlap, its President 
OE. BE 6 pitescerss os 

John Wanamaker, N. Y. and 
LS sv oka peanees 

Rodman Wanamaker, Son, 
member of above firm .... 
Note—Under this item is al- 
so included $500,000 carried 
by the firm on the lives of 
10 of its most valuable Dept. 
Mers. in N. Y. and Phila. 

Drake & Stratton Co., Contrac- 
tors, Philadelphia, on Geo. T. 
Richards, President and 
RR a eT Pee 

Gimbel _ Bros., Department 
Stores, N. Y. City, Philadel- 
phia and Milwaukee, Wis. .. 

Freihofer Vienna Baking Co., 
on its President and Man- 
ager, Philadelphia ........ 

Curtis Publishing Co., Philadel- 
phia, on Edward Bok, Editor 
of “Ladies Home Journal’”.. 

John B. Stetson Hat Co., Phila- 
delphia, on J. Howell Cum- 
mings, its President and 
ee 

Quaker City Automobile Co., 
Philadelphia, on Henry R. 
Schoch, Treasurer and Man- 
CP céahindunwds scene byes ses 

Pittsburgh-Buffalo Co., Coal 
Dealers, Pittsburgh, Pa., on 
the life of John H. Jones, 
its President and Manager. . 

Schenley Farms Co. & Pitts- 
burgh Real Estate Co., on 
the life of Frank F. ‘Nicola, 
ya. 5 8. eee 

Pittsburgh & Westmoreland 
Coal Co., on its Executive 
SN hee eo Naw kwtinebd ace. 

William G. Johnson & Co., 
Manufacturing Stationers, 
Pittsburgh, Pa., on its Exe- 
Cutive QMOCOPS 2... cscesece. 

The Pittsburgh Baseball Club, 
on Barney Dreyfus, its Presi- 
GS neice cndewesvedasees 

American Lumber & Mfg. Co., 
Pittsburgh, on its Execu- 
CE SE knew enwes susan 

The Fruit Dispatch Co., 
Pittsburgh, Wholesale Com- 
mission House, Crutchfield 
& Woolfork, Co-partners .. 

McConway & Torley Co., Pitts- 
burgh, Malleable Iron Cast- 
ings, on its Executive Offi- 
OU 0 dss dbwsns cecia> o+kanes 

The Garland Corporation, 
(Pittsburgh, Manufacturers 
Nuts and Bolts, on its Exe 
cutive Oficers ......cccees 

Abston & Wynne, Cotton 
Factors, Memphis, Tenn.... 

Hessig Ellis Drug Co., Mem- 
phis, Tenn., on President 
eR eee 

Broadway Coal & Ice Co., 























METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


ne ~~ Of the People 
The Company By the People 
————_ For the People 


The Daily Average of the Company’s 
Business during 1913 was: 
549 per day in Number of Claims Paid. 


7,895 per day in Number of Policies 
Issued and Revived. 


$1,676,339 per day in New Insurance 
Issued and Revived. 


$286,288.02 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$164,025.94 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 











Capital _ Surplus. we ee . ss b 

pase wemmiesoweens on 94, 668, 092.00 
Payments to Policyhoiders since Organization. acveaces 

Is Paying its Policyholders nearly.......... 


GOOD TERRITORY FOR LIVE AGENTS 


ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Insurance Company 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, 1913; 

= » § 


14,138,137.61 
... $1,250,000.00 annually 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL, 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 

















STATE MUTUAL sx soccune corur 


JOHN W. MADDOX, President 
Rome, Georgia 


Offers to good producers some excellent territory in Georgia, Alabama, 
Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, momen Seaente 





Banks Grocery Co., mone 


E. 8S. & J. R. Mahoney, Whole- 
Va., on the lives of George 


and Edward. S. Mahoney 
The Chas. H. Lilly Co., § 
The Stone-Fisher Dry "Goods 
Co., Tacoma, on the lives of 
—_ of the major stockhold- 
A. G. Bieciric & Manutactur- 
ing Co., Seattle, on the life 
of President A. 


NR Fides nctienasuad dimen 50,000 
The Wisconsin Refrigerator 
Co., Eau Claire, Wis., on O. 
G. Brice, Manager ........ 50,000 
Washington Realty Co. Eau 
Claire, Wis., on Manager 
* er eee 25,000 
Bau Claire Creamery Co., Eau 
Claire, Wis., on Manager 
LO ER eae 20,000 
John Hoberg Co., Green Bay, 
Wis., Mfrs. of Toilet Paper, 
on Life of its eight members 80,000 
Mayer Boot and Shoe Co., 
Milwaukee, Wis. ........... 200,000 
Note—Under above item is 
also included $50,000 carried 
by the firm on T. J. Thorsen, 
its Manager in Seattle. 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and plece of business 
105 William Street, New York City. 
B. F. Hadley, President; Clarence Az- 
man, Vice-President and Treasurer; G. 
A. Watson, Secretary. The address of 
the officers is the office of this news- 
paper. Telephone 2497 John. 

Subscription Price $3.00 a _ year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 8, 1879. 











Statement of Ownership, Manage- 
ment, Etc., of The Eastern Underwriter, 
published weekly, at New York, N. Y., 
required by the Act of August 24, 1912. 

Editors: Clarence Axman, George A. 
Watson, Jerome Philp, 105 William 
street, New York. Managing editor, 
Clarence Axman, 105 William street, 
New York. Business managers, Ben- 
jamin F. Hadley, W. L. Hadley, 105 
William street, New York. Publisher, 
The Eastern Underwriter Co., 105 Wil- 
liam street, New York. 

Owners: George A. Watson, Cran- 
ford, N. J.; Ben. F. Hadley, Plainfield, 
N. J.; Clarence Axman, 265 Central 
Park West, New York. 

Known bondholders, mortgagees, and 
other security holders, holding 1 per 
cent. or more of total amount of bonds, 
mortgages, or other securities: None. 

Signed. Clarence Axman, Editor. 
Sworn to and subscribed before me 
this 31st day of March 1914. 
HARRY H. CORNWALL, 
Notary Public Kings Co. No. 144 
[Seal] Certificate Filed, New York Co. 
No. 44. 
My commission expires March 30, 1915. 





PRIVATE PENSION FUNDS. 

For the altogether laudable purpose 
of providing incomes for those who by 
virtue of advanced age or through dis- 
ability from other cause, find their 
earning capacity impaired, various 
classes of public employes maintain 
pension funds, or such funds are con- 
ducted on their behalf by the munici- 
palities. 

Through lack of scientific knowledge 
few such funds are founded upon a 
proper basis, an error not usually dis- 
covered until the calls upon the ex- 
chequers become so frequent as to 
threaten their depletion. 

The Teachers Fund of New ‘York 
city found itself in such a predicament 
a short time ago, and now the Police 
Pension Fund is known to be bankrupt, 
“due chiefly to the ridiculously inade- 
quate and unscientific law governing 
the allotment of pensions.” 

Commenting editorially upon the situ- 
ation the New York Tribune of a day 
or two said: 

The bankruptcy of the police pension 
fund, disclosed by an investigation 
conducted by the Bureau of Municipal 
Research for the Curran aldermanic 
committee, appears to be due chiefly 
to the ridiculously inadequate and un- 
scientific law governing the allotment 
of pensions. Undoubtedly there have 
been irregularities in the management 
of the fund. Undoubtedly there has 
been petty graft, large in the aggre- 
gate, whereby policemen not actually 
disabled have been retired and are 
receiving disability pensions while 


earning fair salaries in some other line 


of work. But the great trouble—that 
responsible for the fact that in the 
next eighty-three years the city will 
have to pay $350,000,000 in police pen- 
sions while the members of the force 
will contribute only $25,000,000 to the 
fund—is that the scale of pensions 
and payments into the fund is as un- 
scientific as some of the fraternal in- 
surance assessment schemes used to 
be. The fund’s bankruptcy, for that 
is what it amounts to, is exactly what 
these fraternal orders faced before 
they changed their scale of receipts 
and expenditures. 

Something of the sort will have to be 
done with the police pension fund and 
doubtless with other city pension 
funds. The city wants to treat its 
employes well, and it does. But it can- 
not afford to continue an indiscrim- 
inate, lavish generosity in pensions 
such as has characterized the history 
of the police fund. It is time for a 
careful, scientific investigation of all 
the department pension funds and the 
enactment of new, scientific legislation 
governing them. 


To obviate all the shortcoming in- 
herent in private benefit plans, their 
members could obtain qa blanket cover- 
age from a responsible life insurance 
company, gaining thereby definite 
guarantees at known cost. 





THE INEVITABLE RESULT. 


When the United States Supreme 
Court in deciding the case of the Ger- 
man Alliance Insurance Company versus 
the State of Kansas, before it on ap- 
peal some weeks ago, up-held the right 
of a State to fix fire insurance rates 
within its borders, underwriters realized 
that the privilege was one that would 
promptly be taken advantage of, Nor 
was this belief misplaced, for Super- 
intendent of Insurance Potts of Illinois, 
holding the present insurance rates iu 
force in his State to be excessive has 
ordered their reduction. The adequacy 
or the reverse of rates is a problem 
difficult to determine, and is one upon 
which underwriters of trained experti- 
ence find it hard to agree. In view of 
this fact the ipse dixit of one possess- 
ing very limited knowledge of hazards, 
individual or collective, should not be 
taken as final. If State officers are to 
fix tariffs, the insurance companies sup- 
plying the indemnity should at least 
be given the privilege of challenging 
the figures, and compelling measurably 
conclusive proof as to their adequacy. 





BLAZES A TRAIL. 

Despairing of securing the co-opera- 
tion of his managerial associates in the 
effort to secure highly necessary re- 
forms in the conduct of the personal 
accident and health insurance business, 
John T. Stone, of the Maryland Cas- 
ualty Company, has not hesitated tu 
blaze a trail for himself, particulars 
of which appear on page 17. 

Whether the route he has chosen will 
prove the proper one, and will lead 
to the broad fields of business sanity 
and safety remains to be seen. Mr. 
Stone has ever shown himself one of 
the foremost thinkers in the ranks of 
casualty underwriters, and it’s a fair 
assumption that the radical course he 
has laid out points in the proper direc- 
tion. 

At all events President Stone is de- 
serving of the warm commendation of 
his fellow workers for the courage he 
has shown in undertaking single hand- 
ed a task he believes to be proper with- 
out regard to the immediate effect such 








NELSON D. STPRLING 


Nelson D. Sterling, the new chairman 
of the Plate Glass Service and Infor- 
mation Bureau, has his finger on the 
plate glass pulse of the country, and 
has always maintained a note of opti- 
mism and patience despite crises 
without number at different points. The 
local plate glass situation looks more 
cheerful than it has in some time, and 
now, when the State Insurance Depart- 
ment compels a company cutting rates 
to give its experience in justification, 
one company after another has joined 
the uniformity ranks. 


From a Brooklyn High School Mr. 
Sterling went to work for the Lloyds 
Plate Glass Insurance Company until 
1906 when he was made manager of 
the plate glass department of the Aetna 
Indemnity. Two years later he became 
manager of the plate glass and burglary 
departments, and in 1909 was elected as- 
sistant secretary and given supervision 
of accident, health, plate glass and 
burglary. In December, 1910, he re- 
signed to become superintendent of the 
Fidelity & Casualty’s plate glass de- 
partment, in January, 1913, becoming 
also associate superintendent of the 
burglary department. 

Mr. Sterling was secretary of the 
Burglary Insurance Underwriters Asso- 
ciation from 1908 until 1910. He was 
also secretary of the Greater New York 
Burglary Underwriters Association dur- 
ing the same period. In 1911 and 1912 
he was treasurer of the Plate Glass 
Service and Information Bureau; later 
becoming vice-chairman, and _ this 
month was made chairman. In addi- 
tion to being a good underwriter Mr. 
Sterling has an attractive personality. 





FOR A LARGER ORGANIZATION. 


The wisdom of merging all present 
organizations dealing with personal ac- 
cident and health insurance in this 
country into one large strong body, is 
being debated at Chicago by a number 
of prominent casualty underwriters. 





WITH SOUTHWESTERN CASUALTY. 


Horace B. Meininger is now associated 
with the Southwestern Surety Insur- 
ance fompany of Denison, Texas, hav- 
ing been appointed manager of the 
agency for its special accident and 
health policy. 





action might have upon the business 
of his Company. 

Casualty insurance and all other 
branches of underwriting would make 
for greater progress than it does now 
if the business possessed more men of 
the John T. Stone stamp. 














Samuel Appleton, United States man- 
ager of the Employers Liability Assur. 
ance Company and the dean in point 
of service of American liability under. 
writers, sailed from New York for 
London several days ago. He plans ty 
be away two months. Mr. Appleton’, 
association with the Employers’ Liabil- 
ity began in 1886, when he was given 
its New England general agency. In 
1899 he became the Company’s United 
States manager, so continuing ever 
since. The Employers’ Liability has 
ever been conducted along high-grade 
lines, and its constant success has heen 
thoroughly merited. 


s * + 
Walter Duvall, recently made resi- 
dent manager of the Fidelity and Cas. 
ualty Company for Maryland, was pre- 
sented with a gold watch by members 
of the Casualty Underwriters’ Associa- 
tion of Maryland in recognition of his 
services for the association. He has 
been connected with the Company in 
Baltimore for twenty-four years. 
7 * * 


William B. Merrimon, an insurance 
agent in Greensboro, ‘North Carolina, 
issues a newsy, four page paper every 
three months, which he calls “Merri- 
mon’s Messenger,” many thousand 
copies of which he circulates. Mr. 
Merrimon represents the Aetna. 


Henry Sampson, Collector of Chinese 
porcelains, and a millionaire oilcloth 
manufacturer, who died in New York 
a few days ago at the age of seventy- 
six, was a director of the United States 
Life. 

om * * 

Rogers & Ashe have purchased the 
insurance business of the late Charles 
L. Petrie in Little Falls, N. Y. 


= * = 

Charles A. Hexamer, secretary of the 
Philadelphia Fire Underwriters Asso- 
ciation, was recently operated on for 
appendicitis. 

a © @ 

H. R. Woodward, vice-president of 
the Fidelity & Casualty Company of 
New York, is away on a short trip 
visiting certain agents in the personal 
accident and health department of the 
Company, which branch has long been 
under his especial care. Mr. Wood- 
ward is a recognized leader in his par- 
ticular department of underwriting, and 
his advice is sought whenever matters 
of moment relating thereto are con- 
sidered by the fraternity. 

- o = 


A. H. Trimble, president of the Hum- 
boldt Fire Insurance Company of Pitts- 
burgh, is rapidly regaining strength, af- 
ter a long serious illness, which cul- 
minated with an operation. Mr. 
Trimble is now able to get to the office 
for a short time each day. His many 
friends will be glad to learn of his 
recovery. 

* * 7 


Charles A. Hexamer, of the Phila- 
delphia board, is recovering from an 
operation, which was performed in 4 
hospital. 

* * ” 


W. B. Munson, president of the 
Southwestern Surety Company, of 
Denison, Tex., was due in New York 
this Week to confer with Guy W. Mc- 
Connell, superintendent of agents, and 
A. G. Ogle, secretary of the casualty 
department of the company. Plans for 
the extension of the Eastern business 
of the company will be discussed. 





CAPITAL TO BE $500,000. 


An increase in the capital of the 
Chicago Bonding and Surety Company, 
from $250,000 to $500,000, has been de- 
cided upon the new issues to be sold 
at $175, the premium going to surplus. 
When present arrangements are com- 
pleted the Company will have a capital 
of $500,000, and a net surplus of close 
to $287,000. 
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DIRECTOR OF AACHEN & MUNICH. 





Adolph Harbers Reported as Successor 
of Late Fritz Schroeder, as 
Company’s Head. 





Frankfort-on-the-Main, Germany, May 
25th. (Cable to The Eastern Under- 
writer.)—It is quietly reported here 
that Adolph Harbers, general director 
of the Providentia, of this city, has 
been elected to a like position with the 
Aachen & Munich, of Aix-la-Chappelle, 
succeeding the late Fritz Schroeder. 

Mr. Harbers is a lawyer by profession 
and has long been a recognized author- 
ity on the application of legal enact- 
ments and rulings to insurance affairs. 
In matters of common interest Mr. 
Harbers has frequently represented the 
underwriters before the Imperial gov- 
erning bodies at Berlin. 





WASHINGTON STILL OPEN. 





Companies Fail to Agree Upon Meas- 
ures for Governing the District 
of Columbia. 





While some of the companies solicit- 
ed to join the proposed local associa- 
tion for the District of Columbia, main- 
tain that limitation of agencies is high- 
ly essential, others hold the contrary 
view, and insist that the matter is one 
for each office to settle for itself. 

In like manner the widest divergence 
of views is heard concerning rates, nu- 
merous Offices insisting that present 
demoralized figures are productive of 
nothing but loss, while others argue 
that they are quite high enough and 
any attempt to increase them can only 
rouse the ire of the property owners 
and perhaps result in highly restrictive 
legislation. Placed thus “betwixt and 
between” the committee charged with 
the “Washington agreement” can only 
report “progress” without specifying in 
what direction. 





SUGGESTIONS AS TO BOSTON. 





Managers Asked to Submit Views Upon 
Present Situation at the 
Hub. 





Although the desirability for effect- 
ing drastic reforms in the conduct of 
the fire insurance business at Boston, 
has long been recognized, no practical 
plan for bringing about the needed 
change has yet been offered. James 
H. Brewster, United States manager of 
the Scottish Union and National, and 
the new chairman of the “Boston Com- 
mittee” of the Eastern Union, has 
taken hold of the situation with a vigor 
that gives promise of early and ef- 
fective result. 

Meantime, it is understood sugges- 
tions regarding the matter are asked 


from company Officials in position to é 
¢ 


advise. 





SOUNDING THE COMPANIES. 





Attitude of Offices That Have Not 
Signed, Allegheny County Agree- 
ment Sought. 





An inquiry, it is understood, has been 
addressed all companies that have not 
yet signed the initial agreement for 
the reorganization of the Allegheny 
County (Pa.) Board of Fire Under- 
writers, to state their principal objec- 
tions thereto. 

When replies have been received 
and properly tabulated, it is probable 
amendments to the agreement as now 
drawn up, will be prepared, and the 
enlarged plan resubmitted for mana- 
gerial consideration. 

The primary objections to the agree- 
ment in its present form, appear to 
be the lack of definiteness with respect 
to agency representation; failure to 
regulate brokerages, and failure to pro- 
vide for right type of manager. Under 
the agreement it is felt, the manager, 





who snould be a broad gauged and lib- 
eral visioned personality, expert in the 
application of modern schedule rdtes, 
is reduced to the dimensions of a mere 
clerk,*all real power resting with tne 
Board of Governors. 

It is taken for granted that the Pitts- 
burgh agents will readily assent to 
whatever changes in the plan are 
recommended by the majority com- 
panies, and that Allegheny County will 
soon be governed in a manner produc- 
tive of the highest good to all parties 
concerned. 





CURIOUS ABOUT BALTIMORE. 





Managers Speculating as to Rule Gov- 
erning Sprinkliered Mercantile 
Stocks in City. 





Speculation is being indulged in at 
company head offices as to when the 
Baltimore Board may be expected to 
alter its present rule governing the 
writing of sprinklered mercantile 
stocks. 

The Baltimore Board permits the 
writing of this class of business, and 
there is considerable of it in the Mon- 
umental City, for term periods, instead 
of upon an annual basis, as is the prac- 
tice generally followed elsewhere. 





Cc. J. HOLMAN, PRESIDENT. 


Assistant Manager of Commercial 
Union Elected Head of Insyrance 
Society. 





Members of the Insurance Society of 
New York at their annual meeting on 
Tuesday, promptly confirmed the re- 
commendation of the nominating com- 
mittee, and elected C. J. Holman, as 
sistant United States manager of the 
Commercial Union their president. 


Other officers chosen were vice-presi- — 


dents, Charles H. Holland, Henry W. 
Lowe, W. E. Mallalieu and David Rum- 


sey; secretary-treasurer, Edward R. 
Hardy; executive committee, James 
Marshall, Allen E. Clough and Howard 
P. Moore. 





RIGHT TO ASK RATE DATA. 





Questioned by Some of the Companies 
Outside of State Underwriters 
Association, 





In the minds of a number of the non- 
board companies in New York State 
there is a question as to the Insurance 
Department’s legal right to force them 
to file dwelling or other schedules, be- 
lieving that the power of the depart- 
ment to ask for information refers to 
the financial standings of the compan- 
ies as of January 1 each year. 


The questioning of the right of the 
Department to have rate data was 
brought about by the belief that as 
soon as they had filed dwelling sched- 
ules the Department would probably 
ask them to file other schedules, which 
would be impossible unless they joined 
the New York State rate making 
bodies. 

Some companies have joined the Un- 
derwriters Association of New York 
State; another group will join; a third 
has filed schedules; some companies, it 
igs understood, will not file them. 

Want Date Extended. 


A committee of non-association com- | 


panies has asked the Insurance De- | 


partment for an extension of time for 
the filing of schedules, the date fixed 
by the department being June 1. The 
Department asked the Committee to put 
the request in writing. 





NAMES COOK COUNTY AGENCY. 


The Union Casualty Company of 
Philadelphia, has appointed E. P. Fatch 
and Company of Chicago, as general 
agents for Cook County, III. 
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NATIONALUNION 


Fire Insurance Co 
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As a man, in reminiscent mood, surveys the dying embers of what 
was once his home he recalls the years of toil 


Is it a time for his thoughts to revert to how little he knows about 


and sacrifice entailed in its erection. | 


Is it a time to wonder when he’ll get the cash? 


A NATIONAL UNION policy-holder is never disturbed by such dis- 
tressing thoughts. A NATIONAL UNION policy is an “Optimus” 
policy—a certificate of happiness—insuring peace of mind, in 
addition to being the contract of Indemnity sold by all good Agents 


~everywhere. 








—————— 








the company whose policy he holds? 1 | 
| |B|Is it a time for him to speculate as to how that company will | 
treat his claim? 
Is it a time for his perusal as to when the adjuster may arrive? | 


DEPENDABLE 





























INTER-INSURERS. 





Conditions Governing the Subscribers 
of New Philadelphia Auto Owners’ 
Indemnity Exchange. 





The conditions governing subscribers 
of the Automobile Owners’ Indemnity 
Exchange, recently formed in Phila- 
delphia, and which writes fire, theft, 
collision and property damage, follow: 

I. The Exchange Attorneys, Inc., shall 
bind the Subscriber severally and not 
jointly with other subscribers of Auto- 
mobile Owners’ Indemnity Exchange 
and only ratably with other subscribers 
thereto. 5 

II. The liability of the Subscriber 
under each policy issued by Exchange 
Attorneys, Inc. (as if a separate policy 
were issued therefor) shall be a sum 
which is the same proportion of the 
aggregate liability thereunder as the 
Subscriber’s premium deposit bears to 
the aggregate of premium deposits of 
Automobile Owners’ Indemnity Ex- 
change under all policies in effect on 


the Ist and 15th day of the calendar 
month next subsequent to the payment 
of any loss. 

III. Exchange Attorneys, Inc., shall 
keep an accuate account for the Sub- 
scriber which shall be open to inspec- 
tion at any reasonable time, This account 
shall first be credited with the amount of 
the net premium and upon the first 
and fifteenth day of each month there- 
after while the policy is in force, said 
account will be chargeable with its 
proper pro rata of all amounts to be 
charged to Subscribers’ accounts on 
said dates. At the expiration or ter- 
mination of the policy the credit bal- 
ance shall be paid to him or her as 
a cash refund. 

IV. The Exchange Attorneys, Inc., 
shall retain 25 per cent. of Subscrib- 
er’s premium deposit for services in 
conducting the business of the Sub- 
scriber, in executing the said recipro- 
cal or inter-insurance, and the remain- 
ing 75 per cent. of said premium shall 
be immediately deposited with a trust 
company under an irrevocable agree- 
ment providing that no payment shall 
be made therefrom except for losses, 
return premiums or dividends. (State 
and Federal taxes and claim expense 
shall be treated as losses.) 








Florida Fire and Casualty Insurance Company 


Home Office, JACKSONVILLE, FLA. 


Teer CTE LETT 222,025.63 
—SOLICITED— 


Fire Reinsurance by Treaty or Otherwise 
Fire Risks on Legitimate Surplus Lines Only 


after licensed Companies have been exhausted. 


ENCOURAGE HOME COMPANIES 


TeTererrrTeys ie ik $429,188.15 
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ACQUIT BOLAND IN SCRANTON 


NEW YORKERS PLACED BUSINESS 








End of Proceedings in Which Agent 
Was Charged With Unlicensed 
Company Writings. 





Scranton, May 26—The charge 
against James Boland, of C. G. Boland 
Co., a Scranton agency, of placing in- 
surance in a non-admitted company has 
been dismissed by Judge Edwards, of 
Scranton, who declared that the evi- 
dence was not sufficient to warrant a 
conviction. Mr. Boland was indicted 
under a charge of placing $10,000 insur- 
ance with the London-Midland Insur- 
ance Company, unlicensed in Pennsylva- 
nia, for the Globe Warehouse Company, 
of which John Simpson is president. 

Mr. Simpson testified that the Globe, 
a store, decided to place $100,000 insur- 
ance on stock and building, some time 
in October, 1913. Mr. Boland went to 
New York and placed the business at 
a 90 cent rate. Later, a policy for 
$20,000 with the Century Insurance 
Company was cancelled at the request 
of the Scranton board. This amount 
was then placed in the London-Midland 
and the Lumbermen’s, each getting 
$10,000. Representatives of the Globe 
store testified that Mr. Boland had 
nothing to do with the placing of the 
London-Midland and -Lumbermen’s poli- 
cies ,which were placed in New York 
by New York men. 

During the prosecution of Mr. Boland 
testimony was taken in the offices of E. 
E. Hall & Co. and E. F. Perry & Co. 


ATTITUDE OF COMPANIES, 








Underwriters to Tell Kentucky Busi- 
ness Men Why Companies Ceased 
Writing in State. 





At the solicitation of leading bus! 
ness men of Kentucky a number of 
managing underwriters will appear be- 
fore them in Louisville on June 9, and 
again review the fire insurance situa- 
tion in the State, explaining wherein 
the Glenn-Green law is objectionable. 

The steady refusal of banks to loan 
money on real estate or property of any 
kind unless proper insurance be _ se- 
cured thereon, is producing a condi- 
tion highly embarrassing to business 
interests of the State. 








OUTSIDE COMPETITION. 
Managerial Committee Unable Thus Far 
to Seriously Delve Into Matters 
Assigned It. 





Largely because of the difficulty of 
meting together the managerial commit- 
tee selected some months ago to con- 
sider “outside competition, and the 
most effective method of deaiing with 
it” has made little headway. 

One of the initial problems to be dealt 
with is the oftimes conflicting laws of 
the different States, the requirements 
of one commonwealth being prohibited 
in another. 

Again the rules of the various rate 
governing bodies are seldom identical, 





and these must be made to harmonize. 


Once these by no means simple mat- 


ters are settled other questions scarcely 
less intricate must be tackled, the work 
in its entirety calling for the best skill 
obtainable in the realm of fire under- 
writing. 





ADMITTED TO NEW YORK. 

Entry into New York has been se- 
cured by the Cleveland National Fire, 
of Cleveland of which Carroll L. De 
Witt is vice-president and managing 
underwriter. It will be represented lo- 
cally by the progressive agency of the 
William H. Kenzel Company. 





TO MEET IN LOON LAKE. 

The mid-summer meeting of the Un- 
derwriters’ Association of New York 
State will be held in Loon Lake in July. 
Some of the members preferred Coop- 
erstown, but Loon Lake won by a vote 
cf 60 to 25 at the meeting a few days 
ago. 

Opposition of a handful of companies 
to a summer resort meeting, heard last 
summer, has completely faded away. 





REGARDING WINDSTORMS. 

So interesting has the booklet upon 
Windstorms and Windstorm Insurance 
first published by the Home Insurance 
Company several years ago, proven, 
that the work is now in its fifth edi- 
tion. Replete with photographic illus- 
trations of tornados in action and the 
destruction caused by their passage the 
work should and doubtless does prove 
a most effective solicitor for wind- 
storm insurance as supplied by the 
Home. 





PRINTING ADDITIONAL FORMS. 

In addition to the various forms al- 
ready supplied company members 
the Underwriters Association of New 
York State, will shortly issue forms for 
insuring mercantiles, churches and 
schools. 





The National Board of Fire Under- 
writers has sent out a list of electrical 
fittings recommended by the Under- 
writers’ Labratories. 


PHOENIX CONFERENCE. 





Field Men from all Parts of the Coun- 
try Held Meetings in Hartford— 
List of Those Present 





The annual conference of the field 
forees of the Phoenix of Hartford was 
held in Hartford last week. Conditions 
throughout the country were discussed 
for two days. At the end of the busi- 
ness sessions there was a dinner at 
the Hartford Club. 

The field men attending were A. K. 
Black, Jr., Pittsburgh; F. C. Burrill, 
Portland, Me.; H. I. Carothers, J. M. 
Carothers, Syracuse; J. W. De Mott, 
Brooklyn, N. Y.; J. W. Friend, Jr. 
Petersburg, Va.; M. R. Ferguson, Little 
Rock, Ark.; H. E. Griswold, New York; 
Harold Haskins, Philadelphia; George 
H. Hartwell, San Antonio, Tex.; Wil- 
liam H. Hilling, Boston; E. B. Keeling, 
Dallas, Tex.; Fred B. Luce, Boston; J. 
L. Price, New Orleans; J. M. Robertson, 
Augusta, Ga.; C. H. Seuter, Hartford; 
Ben. I. Simpson, Atlanta; C. W. Van 
Nelkurbrugh, Batavia, N. Y.; Howard 
B. Woolman, Philadelphia; F. J. G. 
Knowlton, St. Johns, N. B.; J. W. Tat- 
ley, Montreal; James Hutchinson, Prov- 
idence; W. G. Kent, Philadelphia; W. H. 
A. Mums, Syracuse; A. H. Valience, W. 
H. Hurd, H. B. Rowe, Montreal; J. C. 
Brown, Buffalo; F. C. Smith, Ridge- 
wood, N. J.; W. H. Hecox, Binghamton, 
N. Y.; E. W. Griffiths, Albany; J. J. 


Cornish, Minneapolis, Minn.; W. C. Cad. 
wallader, Owasso, Mich.; John S. Dale 
Omaha, Neb.; Roy E. Bblen, St. Louis 
Mo.; M. A. Freedy, Milwaukee, Wis,: 
M. F. Grim, Columbus, Ohio; George 
Grim, Cincinnati, Ohio; S. Herdegen 
Milwaukee; George W. Holten, Des 
Moines; Robert C. Hosmer, H. H. Hea- 
ford, Chicago; C. H. Luce, Detroit; w. 
H. Schlabach, H. M. Sisson, Oklahoma 
City; W. M. Shaw, Indianapolis; Gerald 
L. Schuyler, Denver; C. A. Snow, Chi- 
cago; B. F. Weitzel, Louisville; W. H. 
Young, Kansas City, Mo.; A. N. Evans, 
Columbus, Ohio; Sam T. Gordon, Kan- 
sas City; Dudley H. Luce, Detroit; 
Webb W. Elliot, Des Moines; Urban N. 
Lelli, Fargo, N. D. 





FIGURE ON 25 PER CENT. SALVAGE 

Latest advices from Galveston, Texas, 
estimate a salvage of at least 25 per 
cent. upon the cotton burned in the 
large west sheds of the Merchants and 
Pianters Compress in that city on the 
16th inst. The destroyed warehouse 
was owned by the Southern Pacific 
Company. Full insurance is carried, 
many of the leading companies being 
interested. 





GUARDIAN DIVIDEND PROMISED. 

After five years of weary waiting 
creditors of the defunct Guardian Fire, 
of Pittsburgh, have been promised an 
initial dividend of 15 per cent. upon 
their claims. 





Capital 





First National 


Fire Insurance Company 
Of The United States 
WASHINGTON, - - 


STATEMENT DECEMBER 31, 1913. 
INE. bcéinnnkvdaipbcnmianetaanh iabses 
Liabilities (except capital)............ 


ON ia. cncaciscasees 
Surplus to Policyholders.............. 


Responsible Agents wanted in Cities and Towns where Company is not now represented 


D. C. 


239,429. 


1,391,550.28 








Office 


PHILADELPHIA 
325 Walnut Street 











Clarence A. Krouse & Co. 
GENERAL INSURANCE AGENTS 


PENNSYLVANIA = 


Making a Specialty of FIRE, TORNADO and LIABILITY Insurance 





With over twenty-five years continuous experience, we are thoroughly qualified to 


properly safeguard your clients interests 


Sixteen leading Companies represented in our agency 


YOUR PATRONAGE IS SOLICITED 


—— NEW JERSEY 


Office 


NEW JERSEY 
Stone Harbor and Haddonfield 














OF NEW YORK. 


company for an agent. 
HENRY EVANS, President. 


Home Office, 


Western Office, 





Continental Insurance Company 


The best company for a policyholder is the best 


80 MAIDEN LANE, NEW YORK. 


332 SO. LASALLE ST., CHICAGO. 











The assured places the responsibility on the 
agent; a Fidelity-Phenix policy relieves him of it. 


HENRY EVANS, President. 


Home Office, 
80 MAIDEN LANE, NEW YORK. 


Western Office, 
137 SO. LASALLE ST., CHICAGO. 


“An Agent Is Known by the Companies He Keeps” 
Fidelity-Phenix Fire Insurance Company 


OF NEW YORK. 


fairness. 








Fidelity (Fire) Underwriters 


Combine the assets of two of the largest com- 
panies with the highest sense of liberality and 


Combined Assets $42,586,574 
Policyholders Surplus $23,743,555 


80 MAIDEN LANE, NEW YORK. 


332 SO. LASALLE ST., CHICAGO. 


OF NEW YORK. 





Home Office, 


Western Office, 
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$57,500,000,000 IN FORCE. 





New York Statistics—Total Fire and 
Marine Underwriting Gain in 
1913, $16,528,403. 





In the annual report of the New York 
Insurance Department Superintendent 
Hasbrouck sums up the results as 
follows: 

“at the close of the year the 250 
fire, fire-marine and marine insurance 
companies doing business in New York 
were possessed of $699,351,805 of ad- 
mitted assets not including assets held 
abroad nor the premium notes of mu- 
tual companies, an increase of $19,692,- 
021, as compared with the amount 
shown in the annual statements of the 
companies for 1912. The liabilities, 
other than capital, were $379,844,642; 


an increase over the previous year of 


$16,325,498. The total income was $401,- 
277,064 and disbursements $376,117,259; 
an increase as compared with 1912 of 
$19,652,377 in income and $31,858,521 in 
disbursements. The premiums written 
increased $16,102,368. The losses paid 
were $13,453,842 in excess of the loss 
payments of the preceding year; the 
unpaid losses being about the same in 
amount as were those of 1912. The 
total insurance in force at the end of 
1913 was $57,500,000,000, an increase 
of $5,000,000,000. The total underwrit- 
ing gain, as shown by the underwriting 
and investment exhibits filed, was $16,- 
528,403; the gain from investments $5,- 
388,559; the loss in surplus due to divi- 
dends, balance of remittances to and 
from home office of foreign companies 
and changes in special reserves was 
$31,958,151; making a net loss in sur- 
plus from all sources of $10,041,189 
against a net gain in surplus in 1912 
of $12,378,225. 


“The fire companies wrote in tne 


State of New York during 1913 $7,(99,- 
095,836 of insurance, an increase over 
the writings of 1912 of $1,263,380,718. 
“The excess of fire premiums re- 
ceived over fire losses incurred and 
estimated expenses on New York State 
business for the year was $7,683,847 be- 
ing an increase of slightly over $2.000,- 
000. The fire premiums received in- 
creased $1,200,000; while the losses in- 
curred decreased $1,300,000. The ma- 
rine and inland risks written in this 
State by fire and fire-marine companies 
show a decrease from 1912 of $2,440,457.” 


ALBANY AGAIN. 

Like Banquo’s celebrated ghost the 
Albany situation will not down, al- 
though it was thought to have been 
finally disposed of on at least six sep- 
erate occasions. H. B. Smith, Jr., of 
the Aetna gave notice that he would 
again bring up the subject at the Loon 
Lake meeting of the Underwriters As- 
sociation of New York. 








ot QUART FIRE rE EXTINGUISHER 
INSDECT! 


[PUMP TYPE ne 


TO OPERATE 
TURN HANDLE TO LEFT 
WORK LIKE A PUMP 


oct UBDRATORE ( 








The Pyrene double-acting pump is constructed of 
Each part is inspected and 


obtainable. 
32nd St., N. Y. C. 


the Underwriters’ Laboratories, Inc., 


reg 








tested at our Factory, 


DEPENDABLE 


This word describes the Pyrene double-acting pump, which has 
been selected as the only practical, dependable method 
an extinguishing agent on a fire. 


getting 


materials 


410 E. 


the best 


Extinguishers are tested for operation by an inspector of 


before being shipped from our factory. 


Does Not Depend Upon Stored Air 





Can be Operated from any Position 





Air under pressure in a metal container will leak out sooner or later. 
not be retained for a definite length of time. 
of expelling a fire extinguishing compound. Any device w hich requires peri- 
odical examination, pumping- up or constant attention is not a safe piec e of 


It can- 


It should not be used asa means 


apparatus on which to rely i in emergency. Failure may mean loss of life as well as 


loss of property. 


These instances taken from actual experiences in the use of air pressure devices 
offer interesting and conclusive evidence: 


Baltimore, Md., March 9, 1914: 
“When the nozzle of the (mame of 
extinguisher) was turned, no liquid 
was expelled.” 


Easton, Pa., January 31, 1914: 
“While I was talking to the boss of 
the car barn, he got one of the (name 
of extinguisher) from a car and we 
Jound that it would not work, as the 
air was all out; so he tried another 
one, and we found it the same way.” 


Dayton, Ohio, November 15, 
1913: “‘We purchased two of these 
extinguishers and found that they 
would not work when called upon, 
due to the fact that air pressure was 
missing. These they have replaced 
with two other machines, and we 
have had the same experience with 
them.” 


Buffalo, N. Y., December 17, 
1913: “About a year and a half ago 
the (name of buyer) purchased fifty 
(name of extinguisher) and recently 
both Mr. —, President, and 
Mr. , Supt., informed me 
that on several occasions they had 
found the extinguisher ine fli- 
cient because of the entire lack of or 
diminished pressure when they had 
occasion to use it. Several of these 
devices were returned to the manu- 
facturers, after being found in- 
efficient at a critical time. 











Providence, R. I1., October 2, 
1913: “J purchased these extlin- 
guishers for protection in case of 
fire, supposing, of course, that any 
member of the family could easily 
operate the gun, but with the com- 
pression gone, I am certainly at a 
loss to understand wherein these 
(name of extinguishers) are of any 
earthly use in case of fire.” 


Bridgeport, Conn., October 4, 
1913: “The trouble I find with 
them and the reason I returned the 
stock I had on hand, was that they 
would not hold the charge of air.” 


Report from Rome, New York: 
“*Mr had fire in $6000 
motor boat, and turned extinguisher 
upside down to get at fire. No 
liquid was expelled. The boat was 
run on shore and burned up. 


Owner of many auto trucks in 
New York City. Trucks equipped 
with air pressure extinguishers. On 
account of air having leaked out, 
extinguishers failed to work and 
truck was burned up (now equipped 
with Pyrene). : 


Pyrene Manufacturing Co., New York City 


JOINS RE-INSURANCE BUREAU. 








Howard De Mott to Devote His Entire 
Time to Work of the 
Organization. 





Hereafter Howard De Moit will de- 
vote his time solely to advancing the 
growing interests of the Reinsurance 
Bureau of New York city. The organi- 
zation, which has been in existence for 
three years, has a membership of 57 
companies, including some of the fore- 
most of the home and the domestic 
offices. 

Mr. De Mott is an underwriter of 
solid parts, with an extended and 
highly valuable experience both in the 
East and the West. The request of 
the Bureau’s directors that he devote 
his energies wholly to its affairs, was 
a distinct recognition of Mr. De Mott’s 
abilities. 
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Sectional view of Pyrene 
double-acting pump, with 
middle section cut out. 
No expense is spared to 
secure (1) Strength, (2) 
Sureness of operation, 
(3) Ease of operation. 
Length 14 in. Diameter 
3in. Weight (filled, ready 
for use), 6 Ibs. 
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BROKERS’ ACTIVITIES 











MOTOR AGENT CONTROVERSY 


STATEMENT BY E. H. GREENWOOD. 





Manufacturers and Dealers Motor 
Underwriters Names Insurance 
Men Only for Fidelity Underwriters. 





Ernest H. Greenwood, vice-presi- 
dent of the Manufacturers and Dealers 
Motor Underwriters, this week made 
the following statement to The Eastern 
Underwriter, answering attacks made 
on his company by the Fire Brokers’ 
Association of New York and by the 
“Weekly Agency Bulletin,” of the Na- 
tional Association of Insurance Agents, 
published in Boston: 

“I have noted with some surprise the 
headline interpretation which the 
‘Weekly Agency Bulletin’ put upon 
certain correspondence between Vice- 
President George E. Kline, of the Fi- 
delity Underwriters, and byself, as vice- 
president of the Manufacturers and 
Dealers Motor Underwriters. The 
exact understanding is, however, clear- 
ly indicated in my letter to him, dated 
May 11th, namely that: 

The Fidelity Underwriters will 
commission in each city but one 
agent to be nominated by the Man- 
ufacturers and Dealers Motor Un- 
derwriters, and this agent is to be 
an acknowledged insurance agent, 
i. e., one who is duly authorized 
by the State to solicit insurance 
and receive commissions therefor. 

Also the Manufacturers and 
Dealers Motor Underwriters are to 
accept no business and pay no com- 
missions on any business for the 
Fidelity Underwriters, except to a 
duly authorized agent or broker. 

How Company is Operated. 

“This company is owned and con- 
trolled by men prominent in the manu- 
facture and selling of automobiles. On 
its board of directors are a number of 
men whose names are household words 
with the motoring public. The effect- 
ing of this organization is due to a 
desire on the part of these men to 
establish, if possible, a community of 
interest between one or more insur- 
ance companies, the motor car manu- 
facturer and dealer, and the motor car 
owner. The result which we seek is 
the elimination of much of the dissatis- 
faction which has heretofore existed, 
particularly with the course ordinarily 
pursued by insurance companies writ- 
ing automobile insurance, in the mak- 
ing of adjustments in the event of loss. 

“How successful we have been in ac- 
complishing, through this community 
of interest, that service for which the 
motoring public has long insisted, is 
indicated by the following incident, 
among several others, during the past 
ten days. For instance: A _ $7,500 
limousine was insured by this office in 
New York. It was badly damaged by 
collision in Boston. Immediately upon 
receiving notification of the accident by 
telephone, we instructed the dealers in 
that particular make of car in Boston 
to immediately get it, repair it prompt- 
ly, and return it to the owner, sending 
the bill to us. The owner received 
the car in less than twenty-four hours 
properly repaired by the only man in 
Boston equipped to repair it, and 
through our connection with the trade 
we were able to protect the insurance 
company against a repair bill, the ac- 
curacy of which might be subject to 
question. Had the car been insured 
here, and damaged in San Francisco, 
the result would have been the same. 
This is a most distinct service to the 
motoring public, and it can only be 
rendered through our plan. 

“It seems to me that the Fire Brok- 
ers’ Association of New York is unduly 
alarmed, and I fear that their motives 
are not wholly disinterested. I have 


been in conference with their commit- 
tee on one or two occasions, although, 
at first, it was necessary for me to 





learn from the papers that I had been 
in conference with such a committee. 
At the first conference they suggested 
a proposition offering me inducements 
to cease doing business on our present 
plans. Since that time they have 
stated that this was made without any 
authority, and was simply a suggestion 
on their part as individuals. 1 under- 
stand that the brokers are attacking 
us in various ways. On the other hand, 
we are building up a splendid broker- 
age business, and a number of indi- 
vidual brokers have said to us that 
they are not in sympathy with the 
action of the Fire Brokers Association 
of New York, in their attacks upon us 
and in their efforts to induce other 
brokers’ and agents’ associations in 
various parts of the United States to 
attack us, our resident managers, and 
the representatives of the insurance 
companies with which we have _ con- 
tracts.” 
* = + 
E. T. Mostert in Europe. 

Edouard T. Mostert, of Weed & 
Kennedy, is visiting Europe. Samuel 
R. Weed, of the same firm, has re- 
turned from the Pacific Coast. 

- 7 - 


Drunken Butlers. 

A broker who handles large country 
estates believes that the real causes 
of fires in these estates rarely come 
to light. He laughs at the frequency 
with which defective insulation is giv- 
en as a cause of fires. “It is remark- 
able how many poor electricians there 
are, isn’t it?” he commented. His per- 
sonal belief is that butlers and other 
servants empty the wine bottles some- 
time after serving guests and that sev- 
eral fires have been traced to debauches 
“below stairs.” 

+ . a 
N. Y., N. H. & H. Insurance. 

Insurance aggregating $11,000,000 has 
been placed on electric traction prop- 
erty in Western Connecticut as a re- 
sult of the abandonment by the New 
York, New Haven & Hartford Railroad 
of its insurance fund plan. Assistant 
Secretary Beardsley, of the Aetna, and 
F. P. Moore, of the engineering depart- 
ment of the Hartford, handled the de- 
tails of the change, the lines being 
placed through agents. 

A large part of the regular N. Y., 
N. H. & H. schedule is now being 
placed by John C. Paige & Co. 

* + * 


Conference in Michigan. 
Commissioner Winship, of Michigan, 
will confer with Eastern brokers next 
week at Lansing, regarding recent rul- 
ings of the Michigan insurance depart- 
ment, covering the operation of New 
York brokers in that State. 
7 ” - 
Another Ford Company. 
Charles F. Murphy, Jr., nephew of 
the political boss, is head of a com- 
pany that contemplates writing insur- 
ance for Ford cars exclusively, and 
which is being organized. 





MASSACHUSETTS LOSS RATIOS. 

The Standard of Boston in citing 1913 
figures for Massachusetts business of 
leading fire companies gives the follow- 
ing loss ratios as compared with 1912: 

Royal, 1913, 67 per cent.; 1912, 68.6 


per cent.; Home, 71.1 per cent.; 72.2; 
German-American, 59 per cent.; 62.7; 
Hartford, 61.9 per cent.; 48.9; L. & 
L. & G., 65.9 per cent.; 72.1; Aetna, 


58.6 per cent.; 58.7; Continental, 62.2; 
47.8. 

All of these companies had an in- 
come in excess of $300,000. 





HELP FOR EAST ROME. 
Arrangements have been made to 
send a fire engine from Rome, N. Y., 
to East Rome in case of fires. The 
water pressure in East Rome has been 
insufficient to fight fires successfully. 





(Massachusetts fires continue. A few 
days ago a $25,000 loss cccurred in the 
burning of coal pits of the Boston & 
Maine Railroad at East Somerville, 
Mass. Boston insurance men resent 
the attacks being made upon them by 
several New York newspapers. 








UP-STATE RATIOS. 





Net Premiums and Losses in Some 
Counties Whose Records Have 
Been Criticised of Late. 





The record for ten years—from 1903 
to 1913—of a conservative fire com- 
pany in some counties up State where 
many companies have lost money is 
as follows: 

Real Net Net Paid 


Ccunty Premiums Losses Ratio 
eee $19,570 $14,848 75 
Chautauqua ... 14,825 11,046 74 
Chemung ..... 15,010 12,685 84 
Delaware ..... 8,026 1,289 16 
Rensselaer .... 9,645 5,733 59 
Saratoga ...... 5,433 1,889 34 
Steuben ....... 6,256 3,374 53 
St. Lawrence .. 6,356 3,034 47 
Sullivan ...... 2,717 827 30 
| Ce ee 3,595 3,293 yl 














“The Leading Fire Insurance Company of 
America” 


CASH CAPITAL - $%5,000,0%0.00 
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INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch 


92 William Street, New York 


RICHARD D. HARVEY 
United States Manager 








Authorized Capital $500,000 


Briroit National Hire 
Insurance Cn. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 


lines of permanence 


AGENCY CONNECTIONS SOLICITED 











JOHN L. DUDLEY, Pres. 


JOHN E. KING, Vice-Pres. 


The John L. Dudley, Jr. Co. 


84 William Street, New York City 
General Agents in the U. S. for the Arlington Fire, of Washington, D. C. 


GEORGE E. WOOD, Vice-Pres. 





Western Assurance, of Canada 


GENERAL AGENTS SUBURBAN DEPARTMENT: 


Sterling Fire, of Indiana 





Atlas Assurance Co., London; 
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NEW JERSEY NOTES 











NEW JERSEY FIELD CLUB. 





H. E. Griswold and Other Specials 
Asked to Revive Organization 
Which Did Good Work. 





Now that the rate situation in New 
Jersey is satisfactorily adjusted by the 
law—or as Satisfactorily as a rate ques- 
tion can be adjusted—there is a grow- 
ing feeling among special agents that 
the New Jersey Field Club should be 
resurrected in order to handle some 
other problems in the State that need 
attention. Harold E. Griswold, of the 
Phoenix of Hartford, and others, who 
were active in the club, have been 
asked if they would not canvass the 
situation and arrange for another meet- 
ing. 

ct the present time New Jersey is 
neglected in many ways where co-oper- 
ation could result in desirable changes. 
While the Underwriters’ Association of 
the Middle Department has New Jersey 
committees and that State is presumed 
to be under its jurisdiction the asso- 
ciation has not bothered much with 
Jersey affairs, the committees being 
perfunctory bodies. 

The New Jersey Field Club was one 
of the best of the organizations of the 
kind. The specials operating in the 
State are a splendid type of field men, 
and much good was — by the club 
in the past. 





JERSEY ELECTRICAL BUREAU. 





Tentative Movement for Systematic 
Inspections of Properties “Mak- 
ing Headway, 





A movement is on foot to establish 
a code for electrical inspection in New 
Jersey. So far the work has been ten- 
tative, but wherever the idea has been 


communicated it has been received 
with considerable enthusiasm, not only 
by agents and specials but by the 
Company Officials. 





GOES INTO APPRAISAL. 

The long-drawn out argument with 
regard to the value of Banister shoe 
lasts, damaged by escaping steam, has 
gone into an appraisal at last. After 
the fire in the Banister Co.’s shoe 
plant in Newark the Company made a 
claim of more than $60,000 for damage 
to lasts. This was cut down. Many 
conferences were held. It has finally 
been agreed to appraise the loss. 





BERGEN COUNTY MEETING. 

Bergen County agents will hold a 
meeting in Hackensack on June 4. One 
of the speakers will be Atlee Brown, 
who will discuss rate conditions. In 
accepting an invitation to be present 
Mr. Brown suggested that the agents 
ask him questions. A. L. Watson is 
president of the Bergen County Asso- 
ciation. 





FIRE MARSHAL RESIGNS. 

Owing to his connection with the 
Triple State Electric Company, the 
Valley Real Estate Company and other 
business interests of Charleston, W. 
Va., Charles A. Ellison has resigned 
as Fire Marshal of West Virginia. He 
held the position for five years. 


SPECIALS AND LOCALS MEET. 





Members of New York State Associa- 
tion Discuss Problems With 
Rochester Agents. 





To consider mooted points in the 
rules and rates covering the writing 
of dwelling risks a special committee 
of the Underwriters’ Association of 
New York State met members of the 
Rochester Board on Tuesday, and held 
a long and at times, highly animated 
session. 





MORRIS COUNTY COMMISSIONS. 
Now that Mercer County commis- 
sions situation has been settled, Mor- 
ris County commissions have come up 
for discussion among companies and 
special agents, agents in that county 
being the only ones in the State who 
have not signed the Eastern Union 
agreement. Much criticism is being 
heard regarding commission payments 
in Morris and a correction is needed. 





Electrical Certificates, 

The Fire Insurance Society of Newark 
has mailed a notice to electrical con- 
tractors saying that beginning with 
May 15 four forms of certificates of 
electrical inspection will be issued 
They are preliminary, intermediate, 
final and temporary certificates. 

The object of the change in certifi- 
cate forms is to provide for giving the 
final certificate to the contractor who 
installs the rough concealed work, and, 
thus, avoid the necessity for giving 
letters of approval on fixtures pending 
the completion of the writing. 





NEW JERSEY APPOINTMENTS. 


Aachen and Munich, Abby R. Whittemore, 
Elizabeth; The William id Stevenson Co., 
Bloomfield. 

The Automobile Insurance Co., The Lynch 
Agency, Lakewood. 

ritish-America, T. M. Ten Broeck & Co., 

Jersey City. 

Citizens, *K. Cleaver & Co., Palmyra; Charles 
S. Coxe, Elizabeth; Nelson DeBow, River 
dale; R. M. Ekings & Co., Paterson. 

Commercial Union, Brown & Osmond, Jer 
sey City. 

Continental, 

Fire Association, 
Clarence B. Tippett, 
D. Allen, Dover. 


Joseph H. Deremer, Garwood. 
Francis H. Tippett, Inc., 
Edwin Borlase, Sophia 


First National Fire, Albert W. Kauffmann, 
Bridgeton; Samuel G. Shaw, Burlington; Wil- 
liam N. Weaver, Cape May. 

German-American, Edward E. Murdoch, 


Montclair. 

German of Wheeling, A. P. Brooke, J. 
Hegenauer, Joseph W. Ruh, Bayonne. 

ylen Falls, James Alfred Compton, Perth 
Amboy. 

Home, Herbert W. Buhot, 
Watters and _ Millianavich, 
A. Warren, Hawthorne. 

Humboldt Fire, Francis H. Tippett, 
Clarence B. Tippett, Edwin Borlase, 
D. Allen, over. 

Insurance Company of North America, Lewis 
M. Kenney, West Haddonfield; Sophia D. 
Allen, Edwin Borlase, Clarence’ B. Tippett, 
Francis H. Tippett, Inc., Dover. 

Insurance Company of the State of Penn- 
sylvania, Thomas W. Banham, Kenilworth. 

Liverpool and London and Globe, Stouten- 
burgh & Stoutenburgh, Newark. 

National, Ellsworth Shafto, Passaic. 

Niagara, William Higgins, Trenton. 

Northern Insurance, New York, N. Y., 
Arthur D. Reeve, Newark. 

Ten Broeck & Co., 


Nord Deutsche, T. M. 
Jersey City 

Norwich Walon, Edwin C. Little, Hasbrouck 
Heights. 


Flemington; Mc- 
Kearney; William 


Inc., 
Sophia 


Providence-Washington, J. H. Fink trading 
as Engleweod Real Estate Co., Englewood; 
Roemer & Company, Ridgefield. 

Queen, Thomas C. Fleming, Camden; 
Francis H. Tippett, Inc., Dover. 

Reliance, Sophia D. Allen, Edwin Borlase, 
Clarence B. Tippett, Francis H. Tippett, Inc., 
Dover. 

Royal, I. V. Dorland Co., Arlington; Francis 
IH. ippett, Inc., Dover. 

Stuyvesant, Edwin R. Collins, Westfield. 





WM. G. WHILDEN, President 


New Jersey 


Capital 





Fire, Tornado, 
AGENTS 





NEWARK, N. J. 


Net Surplus. 














Capital Stock - ° 
Liabilities 


Net Surplus - 
Total Assets - 
P. L. 


C. E. Sheldon, V. Pres’t. 
F. Hoadley, Secretary 





Fire, Tornado and Automobile Insurance 


American of Newark 


Chartered in 1846 


Special Reserve Fund 


HOADLEY, President 


1,000,000.00 
5,452,043.92 
° 300,000.00 
3,252,859.29 


$10,004,903.21 


Cc. W. Bailey, V. Pres't. 
A. GC. Cyphers, Treas. 


























REPRIMAND FROM COURT, 





Business Man Who Says He Doesn't 
Know Much About Insurance 
Told He Should. 





Connecticut special agents have 
watched with some interest proceed- 
ings in the Bankruptcy Court at Water- 
bury, Conn., in the case of the Water- 
bury Enamel Company, which had a 
fire, and which carried insurance, the 
premiums on none of the policies 
having been paid. This caused the 
policies to be cancelled. 

The following dialogue between the 
Referee and Maurice Noonan, receiver 


for the enamel company, proved illum- 


inating. 
Referee. How is it, Mr. Noonan, that 
you increased your insurance $1,000 


after the stock had been 
at less than $2,500. 

Receiver: Well, 
the safe side. 
and didn’t want anything 
that would make the bond liable. 

Referee: But, didn’t you know you 
would be unable to collect $10,000 on | 
a stock shown by the inventory to be 
worth only $2,400? 

Receiver: I didn’t quite understand 
it that way. I do not understand about 
insurance very well. 

Referee: 
a man who has been 
long as you have would make such a 
confession. 


inventoried 





A new hazard was 
Trenton this week when a 
robbing a slot gas meter, 
riched him $1.25, caused the 
cape, an explosion following which 
burned a dwelling house. 


JOHN C. PAIGE CO. 


INSURANCE. 
65 KILBY ST. BOSTON, MASS, 


thief, in 











I wanted to be on| 
I had furnished a bond | 
to happen | 





I am surprised to hear that | 
in business as | 


| 


developed in 


which en-' 
gas to es- | 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859. 





Stat t, J y 1, 1914. 
Cash Capital ....... $1,000,000.00 
PT va wchestneas 7,260,197.27 
Net Surplus ........ 2,596,266.99 
Surplus for Policy 

Holders ......... 3,596,266.99 


HEAD OFFICE 
Cor. William & Cedar Streets 














For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - . $1,000,000.00 
Cash Assets - - 4,743,233.00 
Cash Surplus to Policy 
Holders - - - 1,741,305.00 


The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy. 


R. EMORY WARFIELD - President 
JOSEPH McCORD .- Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst. Sec’y 


JAMES W. HOWIE . - Gen. Agent 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 


NEW YORK 








GEO. E. LYON, Secretary | 


Fire Ins. Co. 


° $1,000,000.00 
426,215.23 


Lightning & Automobile Insurance 
WANTED 











THE OLDEST FIRE INSURANCE COMPANY CHARTERED BY THE 
STATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
STATEMENT JANUARY 1, 1914 


Responsible Agents wanted in Cities and Towns where Company is not 
now represented 








THE YORKSHIR 


The “YORKSHIRE” is the eae and Stron 


tofore represented 
FRANK & DuBOIS, U.S. Managers 


NORTH & SOUTH CAROLINA DEPART 





tablished 


Insurance Company, Ltd. 


OF a ENGLAND 
182 


fost of the Sai Fire Companies not here- 
n the United States 


ERNEST B. BOYD, Underwriting Manager 


On, 


oO. E. L ANE, Assistant Manager, 80 Maiden Lane, New York 
New York Life Insurance & Trust € 
PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
MENT, Harry R. Bush, Mavager, Greensboro, N. C. 

SOUTHEASTERN DEPARTMENT, 
Louisiana & Mississipi Department, JAS. B. ROSS, Manager, New Orleans, La. 


U. 8S. Trustee, 52 Wall Street 


ENT, Dargan & Hopkins, Managers, Atlanta, Ga. 
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R. R. TRAVEL FIRE HAZARD 


A REPORT OF PENN. ENGINEER 








Three Sources of Fire on a Railroad— 
Few Losses in Steel 
Cars. 





A report on the fire hazard in rail- 
road travel, made to Powell Evans, 
chairman of the Philadelphia Fire Pre- 
vention Commission, and written by A. 
W. Gibbs, Chief Mechanical Engineer 
of the Pennsylvania Railroad, is of 
interest. The Pennsylvania has built 
no wooden cars since 1906. In build- 
ing new cars four conditions were up- 
permost. First, that they shall be 
stronger than the wooden cars; sec- 
ond, that they shall be fireproof; third, 
that they shall be habitable; fourth, 
that they shall be, if possible, lighter. 

Mr. Gibbs’ opinion is that a car 
which in its construction does not in- 
corporate sufficient inflammable ma- 
terial to transmit flame from one part 
of the car to another part may be con- 
sidered as meeting all of the condi- 
tions from this standpoint. 

How Fires Start. 

“The sources of the fire, in the or- 
der of their frequency, probably would 
be (1) coals scattered from the loco- 
motive; (2) fires originating in the 
lighting apparatus; (3) extraneous 
fires in surrounding wreckage; and 
last, fires originating in combustible 
contents of some of the cars in the 
train, such as mail and baggage cars, 
etc.,” says Mr. Gibbs. 

“Taking the passenger-carrying car, 
for example, the extreme, case would 
be one in which the exterior body, the 
interior lining, the window frames, 
seats, and the heat insulation would 
all be of metal or incombustible ma- 
terial. 

“In this case we immediately face 
the question of habitability. Assum- 
ing that a comfortable temperature of 
the car is 70 degrees, it may be as- 
sumed also that the interior surface 
fairly approximates this figure, which 
is 28 degrees below the temperature 
of the human body. If the surface 
against which the body rests is a 
good heat conductor and transmitter, 
the body will be chilled, and it speed- 
fly developed that the parts of the 
car with which the passenger must 
come in contact would be very un- 
comfortable if of steel or other ma- 
terial having similar heat-conducting 
properties. Manifestly, also, the seats, 
cushions, etc., cannot well be of any 
material other than _ textiles. The 
principal points of contact are the 
arms of the seats, the sills of the 
windows, and the sash. The glass in 
the windows may be enclosed in either 
wooden or metal frames. There are 
no mechanical difficulties in the use 
of either of these materials, but the 
metal sash and the metal sill have 
proved so objectionable that it has 
been necessary to use a_ substitute. 
Considering all the materials which 
present themselves for use, and giv- 
ing due weight to the non heat-trans- 
mitting characteristics of each, to the 
ease of workmanship, and to the 
strength’ when fashioned, wood is pre- | 
eminently the best available material. | 

How Much Wood is Necessary. 

“The question then arises, is the/| 
amount of wood necessary for this 
purpose a menace from the fire stand- 
point? 

“This question was pretty definitely 
settled in some rather extensive tests | 
made at Altoona about five years ago, 
in which one of our new steel pas-| 
senger cars was submitted to test. 

“In the original equipment of the 
car the headlining, window sash, seats, | 
and some other minor parts, were of| 
inflammable material, in addition to 
which the paint and varnish should not | 
be forgotten. The combustibles placed 
in the car consisted of finely divided 
wood and shavings, with about ten | 
The fire resulting | 
severe and! 


gallons of benzine. 
was very much more 





BRITISH AMERICA 


Head Office - - Toronto, Canada 


rapid than any which would be 
liable to occur in case of an accident, 
the idea being to learn the worst that 
could happen. In this case the fire 
traveled through the length of the 
car, and there was some question 
whether it would not have traveled 
through more than one car. After 
each test the interior of the car was 
reconstructed, finally reaching a point 
where the wood was confined to the 
sash and the seat frames, the cush- 
ions being of the usual construction. 
With these conditions, it developed 
that the effect of a fierce fire applied 
from the interior was purely local. 
It developed that one sash would not 
communicate fire to the adjoining one; 
that the same held true of the seats; 
that the paint and varnish would not 
carry flame because the heat-absorbing 
qualities of the metal lining reduced 
the temperature below the ignition 
point. It is fair to say that such a 
condition could hardly happen in act- 
ual service. The fires which destroy 
cars have, as a rule, very small be- 
ginnings—usually from coals from the 
locomotive coming in contact with 
splintered wood; and in other’ in- 
stances these conditions have been 
aggravated by ruptured gas tanks.” 





CONSIDERING REPORT. 





Managing Underwriters Invited to Hear 
Findings and Recommendations 
of Penna. Commission. 





Having concluded its investigations, 
the Pennsylvania Commission for the 
Investigation of Fire Insurance Rates 
and Practices, of which Hon. R. J. Bald- 
win of Media is chairman, will present 
the initial draft of its findings and 
recommendations at a meeting to be 
held at Philadelphia early next week. 

Underwriters have been advised of 
the proposed meeting and a number 
have been especially invited to be pres- | 
ent, a courtesy that will doubtless be | 
availed of. 








| 

An examination of the United States | 
business of the several French com- 
panies for which Starkweather and | 
Shipley, of Providence, are managers in 
this country, is being conducted by the | 
New York Insurance Department. 





ANNUAL MEETING 
OF NATIONAL BOARD) 
(Continued from page 1). 
President William N. Kremer will | 
read his address at this morning’s ses- | 
sion, as will Treasurer C. J. Holman | 
and Chairman R. M. Bissell, of the Ex- | 
ecutive Committee. The following re-| 
ports of the standing committees will | 
be read: Finance, Harold Herrick; | 
Laws, F. C. Buswell; Incendiarism and | 
Arson, J. J. Guile; Fire Prevention, 
George W. Hoyt; Statistics and Origin 
of Fires, Clarence E. Porter; Lighting, | 
Heating and Patents, C. F. Shallcross; | 
Construction of Buildings, Charles G.| 
Smith; Adjustments, Frank Lock; | 
Clauses and Forms, Joseph McCord. 
If the practice of previous years is 
followed, E. G. Richards will be ad- 
vanced from the vice-presidency to the 
presidency. 





| 
| 
| 
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FIRE 


United States Branch 


January 1, 1914 
INE cc dca paca Rao mcinnaiies $1,889,180.99 
Sacgies 060. By 06é0v000% 727,908.12 





W. R. BROCK, President 
W. B. MEIKLE, Vice-Pres. & Gen. Manager 








LEAVES EASTERN UNION. 





Howard De Mott Resigns as Secretary 
After Several Years Efficient 
Service. 





At the most recent meeting of the | 
Eastern Union, the resignation of | 
Howard De Mott as secretary of the | 
organization was tendered and accept- | 
ed with deep regret. Mr. De Mott has | 
been identified with the Eastern Union | 
ever since the organization was created | 
upon its present lines, and his services 
were ever highly appreciated. 

The selection of his successor was | 
left to the executive committee. It is | 
understood that the former secretary 
of an up-State fire insurance company 
is an applicant for the office, and pre- 
sumably there are many others who 
would be glad to receive the appoint- | 
ment. 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week 
Subscription $3 Per Annum 








George H. Holt, of the Policy Holders’ 
Union of Kentucky, advises the Ken. 
tucky Insurance Board to fight “the ip. 
surance trust.” He says that to sur. 
render to the companies now would be 
a great mistake 





The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 
OVER 1500 PLANTS IN ACTUAL 
SERVICE 
EXECUTIVE OFFICE 
30 VESEY STREET, NEW YORK 


AGENCIES 
178 Devonshire Street, 
1216 ‘Lytton Building, 
801 Wabash Building, 
709 Dwight Building, 


Boston, Mass. 
Chicago, II] 
Pittsburgh, Pa, 
Kansas City, Mo. 
915 Postal Building, San Francisco, (Cal, 
304 Central Building, Seattle, Wash. 
Utica Fire Alarm Telegraph Co., 
Utica, N. Y. 
Northern Electric Company Limited, 
Montreal, Canada. 
General Fire Appliances Co., Ltd., 
Johannesburg, South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 











HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 





PERCY B. DUTTON, Manager, Rochester, N. Y. 








NEAL BASSETT, Vice-President 


Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1914 


Nan dicta did bravo wanes oe abe ine dinacans wae $1,000,000.00 
NY MID oh skis co ois ag Seow abe taancveons 2,845,185.81 
Reserve for Unpaid Losses and All Other Liabilities... . 273,985.87 
Ne EN ok 3-5 20in'¢. aise betichdns naire awigc'e tote dees 2,720,038.31 
es SI re 6.550 od nal sap eed KEG hinds aks eRees $6,839,209.99 


During a successful record of 58 years this Company has paid losses exceeding 


$14,000,000.00 
DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer 


A. H. HASSINGER. Secretary 
J. K. MELDRUM, Assistant Secretary 
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(FIRE) 
THE Potomac INSURANCE Company 


OF THE DISTRICT OF COLUMBIA 


Agents Wanted in 
Pennsylvania, West Virginia, Ohio 


Address HOME OFFICE - - 


and Illinois 
WASHINGTON, D. C. 








FOR SALE —Fire Insurance Maps of Tennessee, Penn- 
sylvania, Ohio, Illinois, Kentucky and Louisiana at bargain prices. 


For information, address 


Western & Atlantic Fire Insurance Company 
NASHVILLE, TENNESSEE 











ius. Co. of America, 
JBw YORK. 














“STRONG AS THE STRONGEST” 


The Northern Assurance (0. 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Lesses Paid - - $85, 000, 000 
Losses Paid in U. S. - $28,000,000 


EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 
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ACCIDENT / 
COMPANY 4 


OF CANADA 



































TRANSACTS 
Personal Accident, Health and Disability; 
Plate Glass; Automobile; including Property 
Damage & Collision; Elevator, Teams, 
Employers’ Liability, Wworkmen’s Compensa- 
tion, Public and General Liability Insurance. 
Fidelity and Surety Bonds. 


Head Office for the United States 
57-59 WILLIAM ST., NEW YoRK 


Western Department: Pacific Department: 
38 30. LaSALLE STREET 332 PINE STREET 
Chicago, Ill San Francisco, Calif, 











ORGANIZE IN WASHINGTON 


UNIFORM PLATE GLASS RATES. 








The Companies Have Been 
Money at Nation’s Capital 
For Years. 


Losing 





After years of demoralization in 
plate glass rates at Washington, D. C., 
the companies have adopted a uniform 
rate for that city which became effec- 
tive on May 1. A meeting was held on 
May 26 at which time a local organi- 
zation was formed. Several home office 
officials attended the meeting to see 
that the association got a safe start. 

This action has been needed for sev- 
eral years. The loss ratios of the com- 
panies have reached as high as 80 per 
cent. in some cases at the Nation’s 
capital. The principal obstacle to the 
adoption of uniform rates heretofore 
has been the disinclination of two local 
companies to co-operate along these 
lines, but after a serious experience in 
1913 these companies decided to join 
with the others in establishing proper 
practices in Washington. 





IMPORTANT DECISION, 


One of the most important decisions 
affecting liability insurance and the ad- 
justment of claims in recent years in 
New York is thought by casualty men to 
be that just handed down by the Appel- 
ate Division of the Supreme Court in 
the second department. The court de- 
clares unconstitutional the law forbid- 
ding the settlement of suits arising out 
of personal injuries without the written 
consent and knowledge of the plaintiff's 
attorney who may claim to have a lien 
for services. This statute, is a part of 
section 480 of the judiciary law. 

The decision is the result of an ap- 
Deal by the plaintiff in the case of Fred. 
Strahlendorf against the Long Island 
Railroad Co., from a judgment of the 
Supreme Court in Queens County dis- 
Missing his complaint. 





E. P. Fatch & Co. have been ap- 
pointed agents for the Union Casualty 
Company of Philadelphia for Cook 


County, Illinois, taking the place of the 
Pacific Surety Company, which has re- 
tired from the State, 





| 
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DECIDES ON RADICAL GOURSE 


MARYLAND CASUALTY ACTS. 





Hopeless of Securing Co-operative Ef 
fort Company Concludes to Indi- 


vidually Issue New Policy, 





Casualty underwriters in all parts of | 
the country will learn with the great- 
est interest of tne recent decision of 
the Maryland Casualty Company of 
Baltimore to shortly place upon the 


market a personal accident insurance | 


policy that will differ radically from 
any contract now issued or that has 
ever been sold by any company. In 
advising agents of the Maryland Cas- 
ualty of the intended departure and 
the causes impelling such _ action 
President John T. Stone said in part: 

“The need for reform in the present 
method of conducting the personal ac- 
cident and health business is sharply 
impressed by the fact that the total 
loss and expense of the class of busi- 
ness has been more than the total 
income.” 

Of the recent effort of company ex- 
ecutives to deal with a generally recog- 
nized condition Mr. Stone says: 

“It has been our hope that co-opera- 
tive action among a sufficiently large 
number of companies to amount to 
practical unanimity might be obtained. 
For several years past, earnest and per- 
sistent efforts to bring the companies 
together in some such program have 
been repeatedly made. The most re- 
cent of these efforts has resulted in 
nothing, notwithstanding several most 
serious conferences among the chief 
executives, at which very frank ac- 
knowledgements of the unsatisfactory 
nature of the business generally were 
uttered. Those who have been most 
earnest in seeking to secure some such 
co-operative action have now definitely 
abandoned that hope. It remains, 
therefore, for each company to take 
such measures as, in its best judg- 
ment, are necessary, running whatever 
risk of disadvantage may result there- 
from, but recognizing that that risk 
must be met rather than continue to 
transact the business at a loss.” 

“A False Theory.” 

As to the causes which have pro- 
duced the situation complained of 
President Stone contends, that the 
business “has been cursed almost from 
the beginning with the false theory 
that it must be sold more as a catch- 
penny scheme than as a proposition 
based upon straightforward recognition 
of relative values, and as an effort to 
distribute the benefits of insurance in 
fair proportion among those values.” 

Instead of offering “large indemni- 
ties for certain accidents of rare oc- 
currence” Mr. Stone holds increased in- 
demnities should be granted for “acci- 
dents which occur in the ordinary 
course of the days living.” 

“Equity-Value” Policy. 

As embodying his ideas of what a 
personal accident contract, fair alike 
to the insurer and insured should be, 
President Stone has prepared and the 
Maryland Casualty will issue on July 
1 next, the “Equity-Value Policy,” the 
essential features of which are: 

Using $10,000 as the principal sum 
instead of $5,000 as is customary; pay- 
ing a weekly indemnity of $50 instead 
of the usual $25; discriminating in the 
amounts paid for dismemberments and 
loss of sight, paying the larger benefits 
for the worst misfortunes, and reduced 
sums for injuries “less serious in their 
consequences to the insured’s earning 


* capacity.” 


The proportion of indemnity allowea 
for such automobile and motor cycle 
accidents as result from the acts of 
the insured will be materially reduced, 
although motorists may secure the cov- 
erages given non-automobilists by pay- 





Home Office - - 





American Fidelity Company . 
Assets $1,442,660 
Fidelity and Surety Bonds 


New and attractive forms of 


Accident, Health and’ Burglary Policies 


This Company is not a party to any agreement for control of rates 


AGENTS WANTED IN SMALL TOWNS 
MONTPELIER, VERMONT 








ing an additional premium of $1.50 per 
thousand, 
Double Benefit Clause. 

The -shifting of the double benefit 
clause from the body of the policy to 
the form of a rider or endorsement 
which, in consideration of the addi- 
tional premium that has always been 
charged for that coverage when taken 
separately, pays an amount which add- 
ed to the principal sum of $10,000 will 
bring that sum up to the maximum 
possible under the present form of ac- 
cumulat've policy, and will increase the 
weekly indemnity by fifty per cent. 
(50%) over the amount now payable 
for travel accidents under the accumu- 
lative form. That is to say, the 
amounts specified in these policies may 
be increased fifty per cent (50%) for 
travel accidents for an additional pre- 
mium of fifty cents per thousand 

Accumulation Feature Eliminated. 

From the Equity-Value Policy the 
entire accumulation feature as such 
will be eliminated. 
cussed feature, in Mr. Stone’s opin- 
ion, never “had anything really to com- 
mend it,” although it has proven de 
cidedly expensive to the companies 
granting it. 

Premium Rates Charged. 

Annual premiums to be charged for 
the Equity-Value Accident Policy, prin- 
cipal sum $10,000, with $50 weekly in- 
demnity will be: Select and preferred 
class $35; ex-preferred, $42; ordinary, 
$60. Upon policies granting one-half 
the benefits, the premium will be just 
one-half the figures previously quoted. 

For the Equity-Value Disability Pol- 
icy, benefits $10,000 and $50 weekly, 
the rates are $100 in the select and 
preferred class upon ages 18 to 50 
years, and $125 for those classed as 
ordinary. 

The figures quoted apply to the 
United States and Canada, save in the 
Carolinas, Georgia, Florida, Alabama, 
Mississippi, Tennessee, Arkansas, 
Texas, Oklahoma and Missouri, where 
(except Missouri), an extra 10 per cent. 
will be charged because of the more 
unsatisfactory experience in _ those 
States. _ ——_- ——__—— 


LIMIT TITANIC LIABILITY, 





Supreme Court Decides That American 
Claimants Cannot Get More 
Than $97,000. 








The United States Supreme Court 
has held that the limit of liability ol! 
the Oceanic Steam Navigation Com- 
pany against the $13,000,000 in claims 
against it as owners of the Titanic is 
limited in suits in the United States 
by the American limited liability law 
of 1851 to the value of the salvage 
recovered and the freight and pas- 
senger money received on the Titanic’s 
voyage. That amounts in all to $97,000. 





Mutual insurance companies in New 
York State have agreed to organize 
a reinsurance bureau. The mutuals 
have also agreed to a standard com- 
pensation policy and inspection 
scheme 

Offices to take care of workmen's 
compensation claims will be opened in 
New York, Utica, Syracuse and Buffalo. 


This much dis- 


DEPARTURE BY AETNA 





Hartford Company Will Write Com- 
pensation Business in Texas on 
Mutual Principle. 





The Aetna Life will issue a partici- 
pating policy in Texas to meet the com- 
petition of the Texas Employers’ Asso- 
ciation. The Aetna proposes to issue 
workmen’s compensation policies at the 
new rates of the Employers’ Associa- 
tion. The policy, however, is to have 
a clause whereby in the event ef the 
rates proving insufficient to meet the 
loses the company can levy an assess- 
ment on the same basis, if any, levied 
by the Employers’ Association. The 
Aetna policy is to be issued on the 
basis of the lowest managerial and ac- 
tuarial cost. In a circular says: 

“All commissions to agents have been 
reduced to a nominal sum, considering 
the amount of labor, all other expenses 
have been reduced; therefore, you now 
have offered you—for the first time in 
the history of insurance—in a_ stock 
company with assets of one hundred and 
thirteen million dollars—insurance at 
cost. We are receiving applications by 
every mail and trust that yours will be 
iu the next. However, if you desire 
further information, write or telephone 
and our solicitor will call without de- 
lay.” 


CONSERVATIVELY FIGURED. 
National Surety Upon Examination is 
Found to Possess Assets in Excess 
of Those Claimed in Statement. 





While a progessive of the most ad- 
vanced type when in pursuit of busi- 
ness, William B. Joyce, president of 
the National Surety Company of New 
York, becomes an ultra conservative 
in valuing the securities had by his 
Company, with the result that each offi- 
cial examination of its affairs discloses 
the National Surety possessed of assets 
considerably in excess of those claimed 
by it. 

This general condition in the history 
of the corporation is again exhibited 
in its newly concluded investigation by 
the insurance departments of New 
York and Maryland, assisted by repre- 
sentatives of the United States Treas- 
ury Department. 

The examination as of December 31, 
1913, gives the Company credit for as- 
sets of $7,175,707. or $16,723 more than 
appeared in the Company's own state- 
ment The assets allowed are aside 
from $941,602 non-admitted, the major 
percentage if not all of which will later 
be collected. 

Liabilities, always carefully figured 
for the National Surety aggregated $3. 
590,873; of which $1,403,054 was fof 
outstanding claims; $1,883,806 for un 
earned premiums; $120,407 for com- 
missions and $60,378 for dividends, de- 
clared and unpaid 

The earned income of the Company 
in 1913 was $3,692,229 upon which its 
underwriting profit was $540,424 Au 
increase of $259,979 was made to sur- 
plus account as the final result of its 
operations last year 





18 


THE EASTERN UNDERWRITER 


May 28, 1914, 








APPROVING RATE ADEQUACY 


IT. 





THREE DEPARTMENTS DOING 





Views of Actuary Albert H, Mowbray 
Read to Actuarial Society 
in New York. 





Albert H. Mowbray, actuary of the 
Massachusetts Employes Insurance As- 
sociation, read a paper on “Criteria for 
Testing the Adequacy of Rates «for 
Workmen’s Compensation Insurance” 
at the meeting in New York of the 
Actuarial Society last week. Mr. Mow- 
bray called attention to the fact that 
three States now give power to the 
Insurance Commissioners to endorse 
the adequacy of rates for liability com- 
panies. They are Massachusetts, Texas 
and New, York. 

“Whether the purpose of such super- 
vision is to protect newly created 
mutual associations and State funds 
from ruinous competition or merely to 
save the existing stock companies 
from themselves and assure their sol- 
vency is a secondary consideration,” 
said Mr. Mowbray. The first consider- 
ation is that the public takes such ap- 
proval as a quasi-guarantee of the 
safety of the insurance. If there is 
to be any foundation for this view and 
such powers in the hands of the Insur- 
ance Commissioner are to be of any 
value to the public the determination 
of the adequacy of the rate should 
at the earliest possible moment be re- 
moved from the field of personal opin- 
ion and underwriting judgment and 
founded upon- determined facts and 
established relationships which may be 


subject to critical analysis, Mr. Mow- 
bray believes. Continuing Mr. Mow- 
bray said: 


What is Meant by Adequacy. 

“The first point to be determined in 
establishing a rule or method of test- 
ing rates for adequacy is just what 
is meant by adequacy. If discrimina- 
tious between different bodies of in- 
sured are to be avoided it must mean 
not only that the workmen’s compen- 
sation rate schedule of a given com- 
pany is such that there will be no 
danger to its solvency by reason of 
losses in this department, but also that 
its premiums in this department must 
be sufficient to maintain it without any 
assistance from the profits of any other 
department. Indeed, it is the writer’s 
opinion that, subject to temporary fluc- 
tuations due to a limited exposure, 
each classification should stand upon 
its own feet. 

“Under this interpretation the gross 
premium for each classification must 
be equal to the loss cost per insurance 
unit (pure premium), including a rea- 
sonable provision for the catastrophe 
hazard, plus a loading sufficient to care 
for its proportion of the various ex- 
penses necessary to the conduct of the 
business. Of course, there is also 
available the interest earned upon the 
premium or such part of it as can be 
profitably invested by the company, but 
this is of less importance than in life 
insurance computations, for (1) the ini- 
tial expense each year is larger than 


in life insurance (2) losses are in- 
curred at various times through the 
policy year and are immediately 
payable, or if not so payable, 
proper reserves for deferred  pay- 
ments must be immediately set up 


(and presumably such reserve will be 
set up on a present value basis), and 
(3) payment of a part at least of tne 
premium may be deferred until after 
the audit at the end of the policy year. 
The loss cost or pure premium is the 
fundamental element upon which dis- 
tinctions between classification rates 
rest. Unfortunately it is most difficult 
of precise determination. 

Value of Deferred Compensation. 

“For the present, at least, tables of 
compensation probabilities cannot in 
any event be compiled with the pre- 
cision of mortality tables, due to the 
element of deferred compensation. As 
the compensation idea becomes more 
fixed it will probably be easier to esti- 
mate the present value of deferred 
compensation under outstanding claims 


with greater accuracy. At present in 
such statistical returns the estimating 
of deferred items is a matter solely 
of personal judgment. Revisions of the 
original estimates made in the spe- 
cial Massachusetts schedule of Decem- | 
ber 31, 1912, indicate that they were) 
far from accurate, and unfortunately | 
the error was on the side of under- 
estimating deferred liability. This was | 
sharply called to the attention of the | 
various companies and it may be that | 
after this lesson and other warnings | 
of the Department the future will show | 
better results. 

“But this is not the only and perhaps 





not the worst difficulty. Among the | 
countries whose compensation acts are 
older than ours is is the universal experi- | 
ence that for a number of years after | 
their passage the number of claims per | 
unit of payroll and the cost per claim 
has increased each year. There seems 
to be every probability that the experi- 
ence in the United States will follow | 
the same course. It follows, therefore, | 
that the pure premium derived from 
past experience must be corrected for 
this tendency before it can be taken 
as a safe guide in testing adequacy of | 
rates for the future. Perhaps the best 
way to do this is to compare the pure 
premiums for the expirations of suc- 
cessive years and obtain a general 
curve of relation which may then be 
extended either by free hand or me- 
chanical exterpolation so as to show 
the probable rate of increase in the 
pure premium for the next few years. 
Schedule in Massachusetts. 

“From this point of view it is un- 
fortunate that the Massachusetts In- 
surance Department has adopted the 
policy of making Schedule Z cumula- 
tive, since by this method the effect 
of this increase in cost is mingled with 
the conflicting effects of correction of 
previous misestimates of deferred com- 
pensation and of errors in new esti- 
mates for recent cases. It will, there- 
fore, be much more difficult to form a 
fair idea of the proper correction for 
this effect than it would if it were 
possible to readily compare the sep- 
erate experience for successive years, 
especially if the experience were from 
time to time checked up so as to cor- 
rect the errors in estimating deferred 
items. 

“Added to the other difficulties is the 
fact that in many classifications the 
scarcity of data is such that even sev- 
eral years’ accumulated experience 
hardly furnishes a broad enough base 
for satisfactory work. In such cases 
it will generally be found helpful to 
combine the experience of several 
closely allied classifications for pur- 
poses of study and comparison, if not 
actual use in testing rates. If the data 
of several States be kept in such form 
as to make all of it readily available 
for application to the terms of the 
laws of each State, the number of such 
classifications in which the data is in- 
sufficient could probably be greatly 
reduced. 

“Theoretically the catastrophe hazard 
should be covered by the pure pre- 
mium. It will probably be apparent 
to all why it would be better ag prac- 
tical matter to provide for it in the 
loading.” 








REMOVAL 


Having outgrown our General 
Offices at 


1208 Michigan Avenue 


we have moved to larger and 


MORE,COMPLETE OFFICES 


at 
910 Michigan Avenue 
CHICAGO . 


Continental Casualty Company 
Continental Assurance Company 
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Paid up Cash Capital 


ASSETS. 


Municipal Bonds .............++ 1,173,569.00 
Other Municipal Bonds........... 116,700.00 
RAMONE TROD. cicesseidsccssoyess 259,610.00 
Miscellaneous Bonds ............. 372,500.00 
Bank and Miscellaneous Stocks.. 240,135.00 
Cash in Office and Banks......... 352,946.77 
Accrued Interest .....ccccccoccees 22,817.50 
Premiums in Course of Collection 

leSS COMMISSION .......cceeceeee 907,386.39 
NE SED hcadarvevccatiicontoena 29,138.74 

$3,488,803.40 


C. M. LOGUE & BRO. 
General Agents 
307 FOURTH AVE., PITTSBURGH, PA. 





Premium 


Reserve for 


Statement of the Financial Condition of the 


Massachusetts Bonding 


& Insurance Co. 
HOME OFFICE, BOSTON, MASSACHUSETTS 
T. J. FALVEY, President 


As Shown by the Books of the Company at the Close of Business 
March 31, 1914 


$1,000,000.00 


Taxes. 


Voluntary Reserve 


gencies 


LIABILITIES. 
Reserve . 
Claim Reserve 


for 





seouly 





Reserve for other Liabilities in- 


cluding Reinsurance 


Total Reserves 


Capital 


Surplus to policy holders - - 





HENRY J. HARDER 
Resident Manager 
PARK BUILDING, PITTSBURGH, PA, 


$1,420,781.75 


tCapital increase to $2,000,000 has been authorized and will be paid in 
during June. 





FIDELITY AND SURETY BONDS, LIABILITY, WORKMEN’S COMPENSATION, 
AUTOMOBILE AND TEAMS PROPERTY DAMAGE, PHYSICIAN’S DEFENSE, 
PERSONAL ACCIDENT AND HEALTH (Commercial and Industrial), 
PLATE GLASS, BURGLARY and THEFT INSURANCE. 





431,583.24 
499,045. 32 
32,119.83 


150,000.00 








PRESS AGENT STORY. 

The latest press agent story, in which 
the insurance companies are used with- 
out consent by persons who want cheap 
publicity, is that a family of acrobats 
in Ringling Brothers’ Circus have sued 
an accident company to compel it to 
issue policies covering the circus act. 

Just how an insurance company can 
be compelled by a court to furnish in- 
demnity when it does not want to do 
so has not yet been explained. 





GET MASSACHUSETTS BONDING. 

The Western Pennsylvania general 
agency for the Massachusetts Bonding 
and Insurance Company of Boston, in 
all of its lines save steam boiler, has 
been given to C. M. Logue & Brother of 
Pittsburgh. John G.-Herget, with the 
firm for a number of years, and familiar 
with its policies, will have immediate 
charge of the casualty business. ‘The 
Logue agency has long been one of the 
most progressive in Western Pennsyl- 
vania, having an extensive following, 
and being admirably equipped to ef- 
fectively supply the needs of both sub- 
agents and property owners. 





E. E. Clapp & Co., of New York, are 
mailing postal cards throughout the 
State calling attention to the leading 


position of the Fidelity and Casualty 
Company in premium volume. 
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AGENCY OPENINGS [N 





44 STATES 








C. H. FRANKLIN, U. S. Mgr. and Attorney 





LIABILITY— 
Employers General Vessel Owners 
Public Landlords Contingent 
Teams Flevator 


1865—— 


Burglary 


Workmen’s Collective 
ladividual Accident & Health 
Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 


The Frankfort General Insurance Co. 


of Frankfort-On-The-Main, Germany 
——- ESTABLISHED 


United States Department, 123-133 William St., New York, N. Y, 
TRUSTEES: Union Trust Company, 80 Broadway, New York City 


JNO. M. SMITH, Sec. U. S. Branch 
INSURANCES TRANSACTED 
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What is to become of 


R. P. Shorts the “Agents’ Record” 
Literary of the United States 
Activities Health and Accident 


Insurance Company? It 
was one of the most helpful and inter- 
esting of the company publications. 
Vice-President R. P. Shorts was the 
editor. The Massachusetts Bonding 
and Insurance Company already has an 
attractive bulletin for agents called 
“The Co-ordinator.” 


. - s 
The agent who forgets 


Mixing the that a daily report is 
Daily With not an application nor 
Application is an application a 


daily report is the 
text of the following dissertation in the 
“Monthly Bulletin,” published by the 
Fidelity and Casualty Company: 

It is hard to understand why there 
should be any difficulty in discriminat- 
ing between the two forms, yet even 
our local attorneys in preparing cases 
for trial do not discriminate between 
them. Occasionally we find attorneys 
preparing to put in evidence a copy 
of the daily report under the assump- 
tion that like an application it forms 
part of the policy contract, when even 
casual reading would show that it is 
no more a part of the contract than 
the pen with which the policy was 
written. The most important differ- 
ence between the two forms is that the 
application is a part of the contract 
and the daily report is not. The latter 
is nothing more than a memorandum 
made by the agent. The daily report 
contains information that appears in 
the policy, and beside that, other in- 
formation which an application would 
contain if there were one; but the daily 
report is made by the agent, and were 
it not for reasons of convenience, it 
might be in any other form, while the 
application is made by the assured, or 
rather applicant, and it must appear 
in the policy identically as it is written. 
The daily report may be changed by 
the agent or by the home office, but 
no one may change the application ex- 
cepting the person who made it. An 
agent has no more right to change an 
application than he would have to 
change a check written by some one 


else. 
. 7 J 


What is the use of a 


Co-operate company constantly 
With the prodding its special 
Specials agents to watch out for 


accident and health pros- 
pects if the agents do not follow up the 
tips when they get them. One would 
think that a live agent would welcome 
such a tip with gratitude, and get right 
on the job. But the companies com- 
plain that these follow-ups are not made 
vigorously enough. The American 
Casualty Company sounds a warning 
to agents in this direction: 

“It costs money to maintain these 
special agents in the field, and every 
prospect that a special hands over to 
an agent represents an outlay of cold 
hard cash on the part of the company,” 
it says. “Every one of these prospects 
written means the usual commission 
to the agent, without any deduction for 
the special’s time and work and at no 
expense whatever. Every prospect that 
& special hands over to an agent has 
been seen personally and canvassed by 
the special and is in a receptive frame 
of mind for the agent, if he acts 
Promptly and persistently, to clinch the 
special’s work by getting the prospect’s 
name on the dotted line. Every pros- 


pect is right next door to business 

written. Keep on his trail until you 
get him.” : 

s «+s 

It is a waste of time to 

Don’t Chase try and write policies 

Empty for people who are 

Purses failures and apparently 

will never find pros- 

Perity. There are sO many prosperous 


People that the agent should give them 





Special Talks With Local Agents | 


| 





all of his time and attention. Here 
is what the Aetna’s “Agency Edition” 
has to say on the subject: 

Prosperous prospects have the 
money, and “there’s no use winning 
empty pocketbooks.” The prosperous 
prospect is usually a keen fellow who 
knows a good proposition when he sees 
it. We certainly have contracts that 
aPpeal to good judgment. The prosperous 
prospect is usually a man of quick de- 
cisions. He will tell you “yes” or “no” 
quicker than the man who never quite 
makes up his mind to anything—and 
has nothing as a result. The prosper- 
ous prospect will keep his policy in 
force, while the failure is apt to let 
his lapse, should he take one. 

The chance of selling the prosperous 
prospect at some future time again is 
better. The fact that he is getting on 
well now is the best possible indica- 
tion that he will continue to do so, 
and will want more insurance in the 
future. The prosperous prospect is 
usually a “hustler” and you will acquire 
energy by associating with him. The 
failure is an energy sapper. The for- 
mer talks business—the latter visits. 
We have no time for pink tea gossip 
selling insurance. We have to hustle 
—and hustle mighty hard to get on. 
But it pays. The fellow who hustles 
and goes after prosperous prospects is 
handsomely rewarded. You know the 
old saying—Birds of a feather, etc. 
Cultivate prosperous prospects and you 
will become Pp-r-0-8-p-e-T-0-u-s. 


s + . 

Lawrence Smith, of 
Going After the National Surety 
Hold-Up Company, is regarded 
Insurance as one of the best hold- 


up insurance solicitors 
in the surety field. Recently, in Troy, 
N. Y., he wrote $2,400 in premiums 
in two weeks. In one morning he made 
six calls, resulting in five applications. 
His success leads the National through 
its “Surety News” to make these com- 
ments: 

The best way to talk hold-up insur- 
auce is to read the newspapers for re- 
ports of robberies and hold-ups of all 
kinds and keep the clippings to back 
up your statements. There is always 
plenty of such news and it is usually 
featured by the newspapers. First you 


must become thoroughly familiar with | 
they are not difficult to; 


the rates; 
learn. Big manufacturing plants, which 
are usually located at some distance 


from the banking centers, should have 


their payments covered. 





NAME L. C. JONES. 

Leonard C. Jones, Pacific Coast man- 
ager of the Ocean Accident and Guar- 
antee, has been made a member of the 
National Council of the World's Insur- 
ance Congress to be held in San Fran- 
cisco next year. 


NEW JERSEY ‘APPOINTM ENTS. 


Aetna Accident & Liability, The Lynch 
Agency, Lakewood. 

American Assurance Company, Leon E. Hill, 
Trenton. 

Y mesons Fidelity, Coates Walton, Merchant- 
ville. 

Continental, Verino DiDonato, Scotch Plains. 
Equitable Accident, Charles Jensen, Roselle. 
General Accident, Marshall Hunt, Sussex, 
George Newmayer, Philadelphia, Pa. 

London Guarantee, Archie Lance, Washing- 
ton; Charles W. Van Dien, Glen Rock. 
Masonic Protective Association, Thomas C. 


Hill, Merchantville. 
Massachusetts Accident, 
ark; J. Clifton Taylor, 
Williams, Newark. 
Massachusetts Bonding, Joseph Benjamin, 
New York; Stanley Rusiecki, Passaic; Ray- 
mond G. Stilwell, Hopwell; Henry G. Witlets, 
Trenton. % 
National Relief, S. A. Titus, Trenton. 
Bg = Surety, Frederick H. Eggers, West 
Yew Yor an_ Benschoten, Ramsey. 
ew Amsterdam, F. olmes, Newark. 
Ocean Accident, Harry Harbourt, Hights- 
town; A. O. lavens, Point Pleasant. 
Pacific Coast Casualty, R. H. 
ville; : Green, anasquan. 
Preferred, A. M. Hemion, Passa 
Royal Indemnity, 7. @&. ta 
Co., Bayonne. 
we Edwin J. 
ce B. Page, Boston; 
Philadelphia. 


Frank Gorley, New- 
Newark; George W. 


Dilts, Lambert- 


"heseek: & 


Law- 
Taylor, 


Paige, Newark; 
James L. 
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ACCIDENT 








. E. SMALL 


A STRONG CASUALTY COMPANY 


Georgia Casualty Company 


MACON, GEORGIA 


President 


HEALTH LIABILITY 


BURGLARY ELEVATOR 


Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 


PLATE GLASS 
AUTOMOBILE 


Agents Wanted in Undeveloped Territory 


TEAMS 


Apply PETER EPES, Agency Manager, Home Office 





TO MEET AT SAME TIME. 





Casualty Companies and Agents Pick 
White Sulphur Springs, Va., for 
September Conventions. 





White’ Sulphur Springs, 
been chosen for the annual conventions 


of the International 


Casualty and Surety Underwriters and 
the National Association of Casualty i 
Headquarters will 
be at the Greenbrier Hotel. 
of the two conventions are September | 


and Surety Agents. 


22-24. 





Attorney - at - Law 
EXPERT LEGAL COUNSEL 
INSURANCE MATTERS 


= ae 


Va., has 4 


Association of| | | 
| INSURANCE 


~ GEORGE J. KUEBLER 


Briefs of the Law in any State 











The dates 


| Pr meEs: Rapécish e586 an 





Sulte 720-29 So. LaSalle St , oy, W 


















BOSTON 
Paid-In Capital 


BUSI NESS-BUILDERS 





DEVELOPING 





EB, Fidelity and Surety Bonds, Liability Workmen's 
“G Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 





APPRECIATE THE CO-OPERATION OF 


T. J. FALVEY, President 
$1,000,000 





Massachusetts BondingsInsurance Company 


Write For Territory 








o 
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GENERAL ACCIDENT 


FIRE and LIFE 


55 John Street, New York 


Premiums Written in 1913 - $3,997,131.58 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Automobile—Elevator — —Tearms— Burglary—Workmen’s 


Indemnity—Etc., Etc. st t 


C. NORIE-MILLER, United States Manager 


Assurance Corporation, Limited 








eLaze 


DANIEL D. WHITNEY, 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 


47 CEDAR STREET 
Chartered 1874 


Bkasouar accioernr POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
Vice-Pres. 8. WM. BURTOR, Sec. 


ALONZO G. BROOKS, Ass’t Bec. 
RELIABLE AND ENERGETIC AGENTS WANTED 








HEAD OFFICE 





Credit Insurance 


London Guarantee & Accident Co., Ltd. 


THE SIGN OF GOOD CASUALTY INSURANCE 
F. J. WALTERS 





Resident Managers 


Established 1869. 


OF LONDON, ENGLAND 


CHI i AGO Resident Manager 
“® A® 55 JOHN STREET 
F. W. LAWSON New York 
General Manager 
Liability, Accident, Elmer A. Lord & Co. 
Burglary, Boiler and 145 Milk St., Boston 


New England 











THE EASTERN UNDERWRITER 


May 28, 1914, 
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“WHAT THE EQUITABLE 
OFFERS” 


What the Equitable Offers is the title 
of a booklet listing in detail the many 
attractions and advantages of Equitable 
policy contracts. 


While intended for the prospective 
insurer, it will interest any insurance sales- 
man who is curious to know why Equitable 
policies sell readily, renew steadfastly and 
meet every conceivable need of all classes 
of insurers. A copy will be sent to any 
address on request. 


The Equitable 
Life Assurance Society 


of the United States 
165 Broadway, New York 
W. A. DAY, President 


SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 


Licensed in Illinois 


Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 
Chicago Minneapolis 


New York Duluth 








C. A. CRAIG, President W, R. WILLS, Vice-Pres. 


The National Life and Accident Insurance Company 
FE. NASHVILLE, TENNESSEE: 


C. R. CLEMENTS, Sec, & Treas. 


Industrial, Life, Health and Accident Insurance 


in ONE policy 














Union Casualty Insurance Co. 


HOME OFFICE, Union Casualty Building - PHILADELPHIA, PA. 
COMPARATIVE STATEMENT 
LOSSES 


547,263 1913 
Automobile, Liability, Collision, Property Damage, Employers’ 
Liability, Workingmen’s Compensation, Teams, Elevator. 











CALL:‘:ON COMPTO N 





The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 


{te INSURANCE comBaRe 
OF BOSTON MASSACHUSETTS 


220 BROADWAY 
PHONE 6030-6031 CORTLAND 


CALL ON COMPTON 


CALL ON COMPTON 


NO.LGWOD) NO TIvd 











“The Company of the South” 


Find an Empire Life agent, and you will find a successful 
agent, in fact the most prosperous life insurance agent in 
his section. The Empire Life provides agents with an 
equipment of policies that enables them to meet all the 
needs of the insuring public, and too, these policy forms 
are liberal and easily sold. 





Some excellent territory open for high-class personal producers. Attractiv 
contracts to right parties. Address Home Office at once. 


THE EMPIRE LIFE INSURANCE COMPANY 


Home Office, ATLANTA, GA. 




















Bankers Life Company 


DES MOINES, IOWA 


ORGANIZED 1879 


Insurance Issued and Restored 1913 (Paid-for) 
$60,907,000.00 


Increase in Admitted Assets For Year 


$2,630,411.43 


ERNEST E. CLARK 


President 


R. W. Alexander, Pres. 
A. N. Stewart, V. Pres. 


a 
Guy. 
ay 


an 
“4 * 


BALTIMORE, MD. 
Oash Capital $1,000,000.00 Surplus to Policyholders $1,203,604.68 J” 
FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 

Avoly HOME OFFICE 

















The NATIONAL of Detroit | 
a Pioneer of Accident and | 
Health Insurance. 


NATIONAL 
CASUALTY 





» UP-TO-DATE POLICIES. 


Salaried positions for high-class men of experience. 











